


April 23, 1903. 


THE WESTERN UNDERWRITER. 











With which Is combined 
BLACK AND WHITE—Established iso. 


PuL.ished Every Thursday by THE WESTERN 


UNDERWRITER COMPANY, Chicago (164 
La Salle Street), and Cincinnati (4Etna Build 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 1¢ 
Cents Each. 





Entered at Chicago Posteffice as mail matter of 
the second class. 








GOOD DECISION FROM KANSAS. 


Judge Hazen of Topeka, in deciding the 
anti-trust cases brought in Kansas against the 
companies in their favor, renders a very strong 
opinion, not only holding that the law has not 
been violated but states the rates so far as he 
can learn as fixed by the Eldredge bureau are 
fair and equitable, and compare well with those 
of adjacent states. The opinion is a hard 
blow to the fire insurance “trust baiters.” 


GOOD WILL OF LIFE POLICYHOLDERS, 


Many life insurance companies probably do 
not consider the importance of securing the 
good will of policyholders. This does not 
mean that the company should cater to every 
whim of one who holds a contract or be over- 
generous in treatment of policyholders, but it 
does mean that the policyholder should not be 
unnecessarily antagonized by technicalities and 
red tape. 

It seems to us that the relationship between 
the policyholders and their company is not 
what it should be. The agent in the field ap- 
preciates what it means to have a set of loyal 
policyholders who have been treated fairly 
and in a businesslike way by the companies 
and have not been ruffled by petty demands 
and the literal interpretation of every rule. 

We believe that the industrial companies 
have followed a much better system in en- 
deavoring to cultivate their industrial policy- 
holders. This was brought out very plainly 
in the address of Vice-President Fiske of the 
Metropolitan at the annual convention of the 
National Association of Life Underwriters at 
Cincinnati. Mr. Fiske showed that the tend- 
ency of the times was to alienate policyholders 
by too much restriction, red tape and techni- 
ality. The policyholder who is in sympathy 
with his company and who believes that he 
has been fairly dealt with in the right kind of 
spirit is the best advertisement a company can 
have. A dissatisfied policyholder is the most 
hostile factor a company can have. 

We believe in companies standing squarely 
by their rights and yet at all times recognizing 
that the policyholders have rights and that the 
rules of the company should be interpreted 
according to their spirit and not the letter. 
Having in view at all times considerations of 
safety and economy, companies should put at 
the disposal of their policyholders such priv- 
leges as can safely be given, and these priv- 
leges should be so arranged that the policy- 
Iders can take advantage of them without 

much red tape and long drawn-out sys- 
tem, 

We do not believe that companies seek to 
cultivate their policyholders as they should. 
‘hey regard them with too much suspicion 
id do not seek for their friendship, and at- 
mpt to increase their fidelity. The good will 

the policyholders is worth everything to a 
mpany in solidifying its business and in- 
creasing its lines. 

It is stated that the Metropiltan Life during 
the recent coal troubles in Pennsylvania al- 


, 








lowed its industrial policyholders credit until 
operations could be resumed again. This one 
act probably did more for the company in 
that section than any other one thing. It was 
an act of wisdom and liberality, and yet not 
beyond the bonds of safety. The good will of 
policyholders is a very valuable asset. 


LIFE UNDERWRITERS ASSOCIATION MOVEMENT. 


There is more activity being displayed among 
old-line life agents in the association move- 
ment, which augurs well for cleaner methods 
in competition. The association is not usurp- 
ing prerogatives nor attempting to regulate 
affairs nor passing restrictive legislation—the 
field that rightly belongs to the companies. 
The agents are solidifying their forces in the 
direction of good fellowship, which is a splen- 
did foundation on which to stand. Where new 
associations have been organized, it has been 
discovered that agents were unacquainted with 
one another. This has caused one man to view 
another with suspicion. Friendly _ relations 
have shown agents that their competitors were 
gentlemen. We commend the superb work 
that is being done in the good old State of 
Ohio, where there are now five active associa- 
tions, with the chance of another being soon 
put in running order. 





RODDICK TO DO THE UNDERWRITING. 

Benjamin Arnow, attorney for the Manu- 
facturers Fire Underwriters of Chicago, has 
decided to place the underwriting in charge 
of J. B. Roddick, who will act as general 
agent, Mr. Arnow to continue in his present 
capacity. This is regarded as a _  sagacious 
move, as Mr. Roddick is considered a safe in- 
surance man in every direction. The Manu- 
facturers belongs in the better class of Lloyds. 
Mr. Roddick is manager of the Interior Un- 
derwriters and western representative of the 
New York & New England Underwriters. 
Mr. Arnow will move his office to the National 
Life building. 


CANCELING ON TENNESSEE SALOONS. 

Companies are now watching conditions re- 
garding the license of liquors and bar fixtures 
in Tennessee. A recent law gives the people 
of towns of five thousand inhabitants and un- 
der authority to surrender their charter and 
reincorporate if they so desire. The mere 
surrendering of the charter abolishes saloons. 
This action was brought about by the temper- 
ance people, and it is stated that a great tem- 
perance wave is going over Tennessee. The 
only cities excepted by the act are Nashville, 
Memphis, Knoxville, Chattanooga, Bristol, 
Jackson, Clarksville and Columbia. Some 
local agents have written their companies pre- 
dicting that there will be no saloons in the 
Tennessee towns which can surrender their 
charters after January 1. The general tend- 
ency will therefore be to cancel insurance on 
this class of business. 





Messrs. Byrne and Harkins of St. Louis 
have formed a partnership and have been ap- 
pointed agents for several large fire insurance 
companies. Mr. Byrne is also the general 
agent for the Maryland Casualty and has also 
been recently appointed the St. Louis agent 
for the Bankers Surety of Cleveland. 





The Nassau Fire of New York will make ap- 
plication for license to do business in Missouri 
and will extend its operations to that State. 





The line of the Western Electric Company 
at Chicago returns to the New England 
mutuals and individual underwriters concerns. 





The case of Mrs. Mary Milward against 
the Aftna Life has been begun in the Circuit 
Court at Lexington, Ky. The suit is to re- 
cover on an accident policy for $5,000 carried 
by her late husband, Charles Milward, who 
was found dead on the back porch of his 
residence on November 23, 1900. Payment 
was refused by the company on the ground 
that he had committed suicide. 





7 
VIEW DECISION WITH APPREHENSION. 


Eastern Underwriters Comment on Northern 
Securities’ Decision in Its Probable Effect 
on Insurance Interests. 





New York, April 22 (Special) —The de- 
cision in the case of the Northern Securities 
Company has been the subject of considerable 
comment on part of those men giving their 
attention to the financial side of insurance 
Fire insurance companies in par- 
ticular are heavy investors in railway stocks 
and also other corporations that may be 
affected by a similar decision, as in the famous 
railway case. These men argue that this de 
cision is a most dangerous one, as by one 
blow gilt-edged investments may be stricken 
down, and the companies therefore view with 
some alarm the results that may follow from 
this decision. They are at a loss to know 
just how to make their investments, in view 
of further probable prosecutions. A sharp 
decline in what are now profitable securities 
would mean a very heavy loss to insurance 
interests. 


companies. 


Another phase of the situation as viewed by 
fire insurance companies is the probable effect 
the decision will have in any anti-trust pro 
ceedings against fire insurance companies. As 
is known in the Northern Securities case the 
ground was taken that it was not necessary 
to show that a merger or combination 
caused any harm to the public. It was 
ficient to show that a combination did exist 
in restraint of trade and competition. The so 
called Wall street insurance companies seem 
to look at the future of the investment 
with considerable apprehension. 


had 
suf- 


side 





MISSOURI SPECIALS’ 


GRAND OUTING, 





Will Have a Three Days’ Excursion on the Mis- 
sissippi to Cape Girardeau from 
St. Louis. 


The field men of Missouri will have a 
grand outing from May 15th to 18th by going 
on an excursion on the Mississippi River from 
Che 
special agents followed this plan a few years 
ago and found it most enjoyable. The com- 
mittee in charge consists of F. H. Bowers of 
the Phenix of Hartford, D. W. Andrews of 
the Royal, L. A. Warfield of the New York 
Underwriters, S. E. Cate of the North Brit- 
ish and Mercantile, P. H. Knighton of the 
German American, John Shepherd of the Liv- 
erpool and London and Globe, C. H. Anderson 
of the Northern, J. D. Fleming of the Connecti- 
cut, C. W. Crossan of the Citizens of St. 
Louis, D. J. Matteson of the Royal, W. C. 
Brown of the Pennsylvania, and F. T. M 
Wenie. 


St. Louis to Cape Girardeau and return. 





CHANGE IN PROVIDENCE-WASHINGTON., 

The Providence Washington has decided to 
call Sherman D. Andrus, special agent for 
Illinois, Kentucky and Tennessee, to the west- 
ern office, where it is stated he will become 
Cook county special agent and inspector, and 
spend some of his time in assisting Manager 
Dunlop in the office. Mr. Andrus is succeeded 
in his former field by Frank C. Haselton of 
Springfield, Ill., who is now special agent of 
the A&tna. The A=tna has not yet chosen a 
successor to Mr. Haselton. 





GABLE GETS THE SPRING GARDEN. 

J. O. Gable of Peoria, IIl., special agent of 
the Dubuque F. & M. and member of the 
local firm of A. F. Gable & Son, has resigned 
from the Dubuque to become special agent of 
the Spring Garden in Illinois. Mr. Gable is 
a bright, capable young man. 
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LOWA SITUATION NOT BRIGHT 


STATE COMPANIES GET CHOICE LINES: 
It Is Decided to Allow Each Company to Protect 
Its Business in the Manner it 
Sees Fit. 





Notwithstanding the suggestions of the field 
men to the contrary, the companies will pro- 
tect their business on all classes in Iowa until 
new schedules can be applied. Some Union 
companies have been guilty of bad practices in 
the State as well as some of the outside com- 
panies, until those who have endeavored to 
maintain good practices have become dis- 
gusted. Many companies have taken the situ- 
ation in their own hands during the last few 
weeks and have protected their business where 
necessary. Just what will be the outcome of 
the present action for Iowa is hard to deter- 
mine. It may develop in a free-for-all fight, 
but this is not likely. 

Most of the Agencies Are Mixed. 


Most of the Iowa agencies are mixed, as 
there has been very little separation. The 
agents are therefore in a better’ position to 
cope with the situation, inasmuch as_ two 
classes of agents will not be pitted against 
each other. It is likely that the agents will 
hold fairly well together, and the companies 
will not shave very much on the large town 
and special hazard classes. The tendency will 
be to cut into the choice small town business. 
Companies have been advised that it is the 
impression that money can be made at rates 
less than the Bennett tariff, so the hint has 
gone out for each company to protect its busi- 
ness. 

Paying Attention to the State. 

The situation in Iowa is receiving the at- 
tention of companies owing to the unsatisfac- 
tory conditions that prevail throughout the 
State. The anti-compact law has served to 
prevent organization there, although in four 
or five of the leading cities there are clubs or- 
ganized. Some of the companies have brought 
action to test the constitutionality of the anti- 


compact law on the ground that it is class | 


legislation. 
lowa a Rich Agricultural State. 

Iowa is a vast agricultural State, rich and 
with abundant There are many 
small, thrifty: towns which furnish choice 
business to the companies. Rater Bennett 
has a bureau for making advisory rates in the 
State and used schedules of his own before 
the Union mercantile schedules were adopted. 
It is generally believed that the rates are too 
high on mercantile classes, especially in’ the 
small towns, and that his schedule gives re- 
sults that are not satisfactory. It is also held 
that Mr. Bennett makes arbitrary charges, 
which drives the business to non-associated 
companies. The Iowa state companies are 
very strong, there being eleven stock com- 
panies and sixteen mutuals, which go after 
the business in the smaller points. 


resources. 


Classification of lowa Cities and Towns. 


The cities and towns in Iowa can be classi- 
fied as follows: 


10,000 population and oOver............++- 14 
Between 5,000 and 10,000...........+++ canna 
Between 2,000 and 5,000..........+eeeeee 64 
Between 1,000 and 2,000...........2e008- 08 

| ee ere ee eer ee 186 


Most of the companies operate in the first 
three classes of towns. Probably two-thirds 
of the income outside of farm business comes 
from eighty-eight cities and towns. 

Big Premium Risks in Large Cities. 

lowa is not much of a manufacturing State, 
but the factories, special hazards, large whole- 
risks and department stores are con- 
tained in twenty-four of the larger points in 
the State. But very little farm business is 
written in Iowa by Union companies, the bulk 


sale 





being confined to non-union companies and 
the Iowa state companies. The three leading 
farm companies are the German of Freeport, 
American of New Jersey, and Continental, 
whose premiums aggregate $523,786, or about 
half of the non-union receipts in the State. 
Probably 50 per cent of the income of these 
companies is from farm business. It is esti- 
mated that 66 2-3 per cent of the Iowa stock 
companies’ premiums is farm business and 
50 per cent of the mutuals’ 
farm premiums. 


business is in 


lowa Business Is Clas ified 

This being the case a committee in eliminat- 

ing the farm business classifies Iowa business 
as follows: 

58 Union companies................ $1,866,802 


32 non-union companies............. 909,662 
11 Iowa stock companies ........... 604,673 
16 mutual companies ............... 360,050 

There are 684 incorporated towns in the 


State, in addition to the large number of un- 
incorporated villages and cross roads’ points. 
The Hartford has 325 agents in the State. 
The Farmers of Cedar Rapids has 700 agents. 


Where the Small Town Business Goes. 


An Iowa field committee in commenting on 
the situation claims, therefore, that the Union 
stock companies and many of the non-union 
stock companies get the bulk of their business 
from the larger points, and that the Iowa com- 
panies are gobbling up all the choice business 
in the smaller places. They state that such com- 
panies as the American of Pennsylvania, Ger- 
man of Freeport, Continental, Concordia, New 
Hampshire and Rochester German are writing 
freely on special hazards in the State. They 
assert that the Iowa state companies in their 
home towns, owing to their prestige and home 
company sentiment, write quite a little of the 
mercantile and special hazard business, but 
their main forte is in gathering premiums in 
the small towns, which they do through their 
large corps of local agents and their traveling 
solicitors. They state that they take ad- 
vantage of the situation by using the premium 
note method and by writing farm and tornado 
business and by other methods. 


Rates in Fair Shape in Large Cities. 

In the larger points it is held that rates are 
comparatively well observed on the special 
hazard class of business and the large risks. 
The suggestion has gone forth, therefore, that 
rates be thrown open in the smaller towns in 
order to wipe away the competition. The 
committee, however, believes that no action 
should be taken until it has been decided 
whether the anti-compact law is constitutional 
or not. If the law is declared unconstitu- 
tional the field men believe that by organiza- 
tion they can better control the situation. 





STATE WILL SOON COMME NCE. 

The Insurance Company of the State of 
Pennsylvania is now ready to begin business, 
it having disposed of the controversy as to the 
compensation of the receiver that was in charge 
of the company. It will confine its operations 
for one month to Philadelphia before branch- 
ing out in the field. During the time of its 
receivership its perpetual risks were reinsured 
in the Firemans Fund, but the State has now 
assumed the liability again. 





SPECIAL AGENT SMITH IN TRAINING. 

R. W. Smith, formerly in charge of the 
insurance agency of the Miners National Bank 
at Ishpeming, Mich., and who was recently ap- 
pointed special agent of the Firemans Fund 
for Kansas, Oklahoma and western Missouri, 
has been at the western department of the 
company getting acquainted with the details 
of his field. Mr. Smith made a good record at 
Ishpeming and is regarded as a bright possi- 
bility in the field. 








Anniversary Dinner Given by st 
ws the Home Insurance Co, 








The poet sings, “should auld acquaintance 
be forgot,” and, judging from the greetings in 
the reception room at the dinner in honor of 
the fiftieth anniversary of the Home Insurance 
Company, there is little likelihood of the many 
friends of the their ac- 
quaintance. Friends who by the changes of 
business had half lost sight of each other were 
renewing the acquaintances which had been 
formed when the lusty giant of fifty was only 
a little “chiel.” They were there from the 
East and the West, from insurance offices and 
counting houses, from law offices and journal- 
istic sanctums. It was a pleasant hour thus 
spent before the procession marched to the 
banquet room. Chicago and the West was rep- 
resented, as well as quiet old Philadelphia, 
which, by the way, carried off the honors for 
the after-dinner oratory, Hon. James Beck an1 
Rev. Charles Wood of the Quaker City being 
easy winners in this class. 

+ & 

Nearly every fire insurance company in the 
country was represented by one or more off- 
cials, while the financial and mercantile world 
of New York was there in strength. I. S. 
Blackwelder, R. S. Critchell, H. H. Walker 
and Fred Wise of Chicago, backed up by 
William Trembor of Freeport, made a strong 
western quintet who worthily upheld the rep- 
utation of Chicago for strong and forceful 
men. At the table of honor there was thit 
other Chicagoan of national reputation, Lyman 
J. Gage. Hartford was represented by the 
leading underwriters of that city, faces famil- 
lar to those who attend Union meetings. The 
same was true of the Philadelphia delegation. 

+ 

One of the hits of the evening was a model 
of a tall building with lots of windows, a vig- 
orous fire within. This was borne aloft on the 
shoulder of a waiter as an advance courier of 
the ice cream part of the dinner. The decora- 
tions were very simple, being tall vases of red 
roses for the table and the American flag 
draped back of the guests’ table. The favors 
consisted of handsome silver tablets with the 
name of the guest on one side and on the ob 
verse side the name of the company, and a 
handsomely bound volume containing a _his- 
tory of the Home and pictures of its chief 
officers, both past and present. 


+ + 


It was a Home dinner, and so it was fitting 
that President Washburn should, in his open 
ing remarks, review the history of the com- 
pany and its development, how it had grown 
with the growth of the country. This growth 
was illustrated by Mr. Washburn in a concrete 
way when he said the sixty-three companies 
reporting to New York at the time the Home 
started were less than half those of the Home 
in 1902. The Chicago fire necessitated an as- 
sessment of 60 per cent on the capital, and the 
recuperative power of the company was shown 
by ‘the fact it was paying dividends again the 
next July, 


Home forgetting 


+ + 


The Home has always been a home office 
company as against a department company, 
and the officers have always kept a close touch 
upon the pulse of the business. It stands be- 
hind its agents until it is convinced they are 
wrong. It is liked by its agents, but not al- 
ways liked by the agents of other companies. 
The compliment paid to the agents by Presi- 
dent Washburn was deserved, as was his other 
compliment when he said the Home could find 
a man for any position it had to fill among 
its employes. If a man in the employ of the 
Home can accomplish results he gets an op- 
portunity. The forceful personality of John 


H. Washburn is felt in every department, and 
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the company forges ahead because subordi- 
nates act like a man who knows his mind. 
+ & 

The menu card was in the form of a Home 
policy as far as caption and fold were con- 
cerned, while the inside was a handsome menu 
in photogravure, with a burnt wood effect. 
The caption page was indorsed with the name 
of the guest, and it was stated that the policy 
expired with April 13, 1903. It was a happy 
idea. The conversation was mostly Home, 
with a sprinkling of Northern Securities to 
give spice and to show that some of the guests 
knew there was such a place as Wall street. 

+ + 

The speechmaking was good and o— was 
not so much that the listeners were all tired 
out before it was over. The witty prepon- 
derated, though even this was flavored with 
some sense. One man did not try to make his 
audience laugh, and, while he aimed to be in- 
spiring, most of those present were rather 
pleased to see him sit down. The applause in- 
dicated that the audience was well pleased with 
the speech of President Washburn, and of 
course this meant pleasure at the wonderful 
success of the company during its first half 
century of life. 

xe 

The officers of the company were the re- 
cipients of many congratulations upon the suc- 
cess of the dinner. It was a success both as 
to its social features and the opportunity it 
offered to recount the progress of the last half 
of the nineteenth century in fire insurance. 
This has been done in the newspapers, but 
this gave the voice a chance and so brought 
to the attention of important men in the finan- 
cial and commercial world not only the posi- 
tion of the Home, but also the keystone char- 


acter of fire insurance in our national business 
life. 





REPORT ON TENNANT’S UNDERWRITERS. 
The International Audit Company has made 
a report of Tennant’s Fire Underwriters of 
Chicago, one of the best Lloyds in the busi- 
ness, as follows: 


Amount of premiums for six months 
“~~ Fe Uae $32,476.30 
Premiums outstanding $3,781.14 


Less—Return premiums, 
Ge, WHNEE. cctcvecrvs 919.97 
$2,861. 17 
EEEPOMSOS. cccscces cvsce 7,122.50 
TQGNOR POM 2 cccccwvsves 2,591.26 
—_———_— 12,574.93 
$19,901.37 
Cash— 
OE BORO svcecacecene $ 137.35 
In bank—current' ac- 
GUNES screecas mabee 6,764.02 


Certificates of deposit. 13,000.00 


Losses unadjusted, estimated ...... $ 2,500.00 
Amount of risks as at March 51, 
BRED asccavencd Sovesssovades 1,624,775.00 


U = premiums as at March 351, 
190 





PRUCEEDINGS AGAINST THE LLOYDS. 

Attorney-General Cunneen, of New York, 
with the consent of the insurance department, 
made public the following announcement : 

“As much has been said concerning the in- 
vestigation of Lloyds fire insurance associa- 
tions, it has been deemed proper in justice 
io those that are not condemned that the 
names of the associations against which pro- 
ceedings have been, or will be, instituted be 
made public. These are as follows: United 
Underwriters of the City of New York, In- 
terinsurers of America, International Fire 
Office, Imperial Fire Lloyds, Jefferson Fire 
Lloyds, German-American Fire & Marine 
Lloyds, Assurance Lloyds of America, In- 
urers’ Alliance of New York. These are the 
only associations against which it is deemed 
iecessary by the attorney -general to proceed 
at the present time.’ 

Attorney Parker of the Assurance Lloyds 
tates that the charter of his institution is all 
right, its financial status in good shape, and 
he demands an investigation. 





The Union of London has secured a con- 
trolling interest in the Northwestern Fire of 
Winnipeg. 





AS SEEN FROM CHICAGO. 











SURPRISED AT THE NEW YORK UNDERWRITERS. 

Several companies were surprised when they 
learned that the New York Underwriters 
Agency had made application to the Western 
Factory Association for membership, As is 
known, the Western Factory writes only 
standard sprinkled risks. It has made money 
in this line, its loss ratio being very low. The 
New York Underwriters has always ridiculed 
sprinkled risks, using every means to bring 
them into derision. From time to time it has 
sent out photographs of pictures caricaturing 
risks of this nature, one of the most amusing 
of these pictures being an old shanty with the 
clapboards on the roof about all rotted away, 
with a colored family inside the shack endeav- 
oring to find a dry place to keep from the rain 
which was pouring through. ‘This was sent 
out, so it is stated, by the New York Under- 
writers Agency and labeled “A Sprinkled 
Risk.” Evidently there has been a change of 
mind in the direction of New York or else a 
hint from Hartford. 

The application of the Providence Washing- 
ton has also beeen received. It formerly was 
a member. 

At the annual meeting of the Factory Asso- 
ciation George W. Blossom of the National 
was elected president; W. J. Littlejohn of the 
North British, vice-president, and Charles R. 
Street of the Phenix of Brooklyn, secretary 
and treasurer. 

nH + 
GLOBE & RUTGERS AND MISSOURI. 

The Globe and Rutgers Fire of New York 
would like to return to Missouri. Shortly be- 
fore the merger of the Globe and Rutgers, in 
1899, suit was entered by the State of Missouri 
against the old Globe, together with the rest 
of the companies then cited in the now famous 

Joseph Social Club case, and judgment 
by default and fine of $1,000 was entered by 
the Supreme Court of Missouri against the 
Globe, and order of ouster issued after failure 
to pay fine. Meanwhile, during the progress 
of the case, the merger of the Globe and Rut- 
gers was made and at the time of the judg- 
ment against the Globe, the Globe and Rutgers 
was doing business in Missouri. The com- 
pany will not make application to re-enter 
Missouri unless the Supreme Court will re- 
voke its order of fine and ouster, which is not 
probable. 

+ + 
STATUS OF DEFUNCT LLOYDS 

Nothing has been done as yet toward pro- 
ceeding against the underwriters of the Re- 
public and Standard Underwriters of Chicago, 
which went into the hands of receivers. It 
‘is understood that many of the underwriters 
who have means have endeavored to protect 
their interests in some way. ‘The receivers 
announce that some of the claimants, how- 
ever, will furnish means to begin proceedings 
oguinat the underwriters. It will be interest- 
ing to watch the outcome of these suits. The 
reports of the receivers showed $28,000 liabili- 
ties for the Republic and $35,000 for the 
Standard, with no visible assets. Over 
$70,000 in premiums were collected, which 
have been dissipated. 

+ + 

EDWARD ROMBERG—A LOUD TALKER. 

Some comment has arisen in Chicago over 
the letter written by Edward Romberg of New 
York to the Chicago Underwriters Associa- 
tion, a copy of which was sent to several of 
the prominent people in the city, complaining 
of the restrictions as to gasoline, benzine and 
the like, Mr. Romberg taking the ground that 
it was unfair to a property owner to have his 
policy invalidated by an act of a tenant who, 
without his knowledge or consent, kept more 
on the premises than was allowed. Mr. Rom- 





berg claimed to have great interests in New 
York, where companies made no such re 
strictions, and also stated that he owned sev- 
eral properties in Chicago. Investigation 
brings out the fact that Mr. Romberg is a 
broker in New York with a small business, 
and that his Chicago interests might possibly 
be discovered by means of a highly magnify 
ing telescope. Mr. Romberg married the 
daughter of Lazarus Silverman, who formerly 
owned considerable property in Chicago, but it 
has perhaps dwindled down now and it is 
hardly likely that he has placed much of his 
present interests in the hands of his pompous 
son-in-law. It will be very interesting to have 
Mr. Romberg file a schedule of the property 
that he owns or actually controls in Chicago. 
od ~~ 
COMMITTEE TO GO TO KANSAS CITY 

A committee of managers have been ap 
pointeed to go to Kansas City, Mo., to investi 
gate the charge of bad practices in that city. 
It is stated that there is more or less rate 
cutting going on there and some of the com 
panies claim to have lost considerable busi 
ness. Specific charges have been laid at the 
doors of some companies that are said to be 
endeavoring to get a better foothold in Kansas 
City by unfair means. 

++ + 
COMPANIES WIN IN KANSAS. 

The decision of the district court at Topeka 
in which the companies gained a victory in 
the anti-trust proceedings, is causing much 
favorable comment on part of managers. The 
proceedings were brought in 1901 against 
fifty-six companies, which, it was alleged, had 
violated the anti-trust law by entering into 
an agreement to fix and maintain rates by 
purchasing the rates from the Eldredge bureau 
The companies held that the rates of this 
bureau were merely advisory and not man 
datory. 

In the early part of the proceedings it was 
expected that if the companies were convicted 
they would be liable for penalties, but the 
judge overruled this part and thus caused con- 
sternation among those interested in bringing 
the proceedings. It was supposed that the 
companies were liable for fines for each day 
that they had violated the law, which would 
make about $100,000 in penalties from each 
company. ‘The court ruled, however, that 
these fines could only date from the time of 
conviction. 

One of the interesting phases of the con 
troversy was the connection of D. R. Hite, the 
Topeka attorney, in the proceedings. Mr. 
Hite had represented insurance interests in 
litigation at Topeka for some time, and when 
the managerial committee went there they de 
cided to employ other counsel. This angered 
Mr. Hite and he took the other side of the 
question and fought the companies, thus being 
charged with using information that he had 
secured while acting as their counsel. It is 
claimed in some quarters that Mr. Hite has 
instigated several suits in order to work up 
trade, but this is mere rumor. It is alleged 
that he was behind the proceedings which 
knocked out the reinsurance of the Kansas 
Mutual Life in the Kansas Union and thus 
practically wrecked a prosperous little life 
company. 

The success in Topeka following the tri 
umph in Illinois in anti-trust proceedings will 
perhaps, have a good effect on other States 
which might be eager to start suits of a similar 
nature. 





MINTY GETS PISSOUR! POSITION. 

Harry E. Minty, formerly with the Hanover, 
has been appointed Missouri special agent of 
the Queen, succeeding F. W, Schafer, who en- 
ters the local business at Kansas City. 





The Louisiana Association of Local Fire 
Insurance Agents will hold its annual meeting 
in New Orleans on April 27 and 28 
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QHIO AND WEST VIRGINIA. 


WESTERN RESERVE’S NEW DIRECTORS 











New Cleveland Fire Company Will Soon Be 
Ready to Begin Operations In 
Ohio. 





The stockholders of the Western Reserve 
Insurance Company met in the offices in the 
Williamson building, Cleveland, last Wednes- 
day afternoon and chose the following board 
of directors: Mars E. Wagar, H. Tiedemann, 
M. A. Bradley, Francis Widlar, R. E. Gooch, 
Homer McDaniel, John G. Jennings, L. E. 
Holden, Henry W. S. Wood, John Meckes, 
Luther Allen, K. F, Gill, F. W. Gehring, Abra- 
ham Stearn, J. R. Sparnkle, David Morison, 
Frederick Harrington, W. K. Rose, Thomas 
L. Johnson, Herman Baehr and Harry A. Gar- 
field. These are the original incorporators, 
with the exception of Mr. Garfield, who was 
added to the board at the meeting. The board 
organized by the election of the following offi- 
cers: President, Mars E. Wagar; vice-presi- 
dent, H. Tiedemann; secretary and treasurer, 
R. E. Gooch. 

Offices have been established on the fifteenth 
floor of the Williamson building, where a suite 
suitable for the purpose has been arranged. 
Within a short time application will be made 
to the insurance department for authority to 
begin business, but the exact date of the be- 
ginning cannot be set until that preliminary 
has been made. The supplies and other details 
of the kind are in hand and other arrange- 
ments have been completed. 

A large number of business men of the city, 
not included in the list of stockholders, are 
stockholders of the company. They paid at 
the rate-of $150 for the stock in order to create 
a surplus of $50,000 for the company, the cap- 
ital stock being placed at $100,000. 





WANT CREDIT FOR COINSURANCE. 

It is likely that the companies will require 
their Columbus agents to give credit for the 
coinsurance clause under the ruling of the 
Ohio Inspection Bureau. It is stated that some 
agents have not been following this rule and 
the companies have therefore criticised them 
for it. ‘ 

STUYVESANT ADMITTED TO OHIO. 

The Stuyvesant Insurance Company of New 
York was licensed to write fire, marine and 
tornado insurance in Ohio April 20. The 
assets are $322,402.31; liabilities (except capi- 
tal stock), $105,616.03; capital stock fully 
paid up, $200,000; surplus, $16,786.28. 

+P + 
BRADDOCK QUITS FIELD WORK. 

L. J. Braddock, state agent of Ohio for the 
Sun Office of London, will leave  insur- 
ance work May 1. Mr. Braddock has accepted 
a position as manager of the Bardens & Oliver 
machine shops of Cleveland, O. 

Lad , 
SMALL AGENCIES GROWING FEWER. 

A change has been going on during the past 
year in the Ohio field by which the number of 
agents has decreased nearly 10 per cent. A 
year ago there were outside of Cincinnati and 
Cleveland 2,238 fire agencies. Of these 1,184 
were union, 491 non-union and 563 mixed. 
Now there are 2,037 agencies, of which 1,038 
are union, 482 non-union and 517 mixed. The 
decrease has come iargely in the taking up of 
small union agencies. A few of the union 
companies, notably the Phoenix of Hartford, 
Home, Royal, A£tna, Manchester and Frank- 
lin of Columbus have a considerable number 
of agents in very small towns, the one com- 
pany frequently being the only one represented 
in the town. Some of these agencies have 
been taken up, and in larger places some 





agencies of union companies have been trans- 
ferred from somebody having but the one 
company to a larger agency. Of the 1,038 
union agencies in the State, 580 have only one 
or two companies, while 261 of the 517 non- 
union agencies are of that character and only 
41 of the 482 mixed agencies. 
c ~~ 
OHIO FIRE APPOINTMENTS. 
American Central—John D. McCoy, Leetonia. 





Citizens, St. Louis—William A. Morton, Bar- 
berton. 
Detroit F. & M.—Carl W. Martin, Elyria; 


Jacob Herrnstein, Chillicothe. 

Fire Association—Henry D. Meister, Swanton; 
{Henry Berk, Seven Mile. 

—_— Alliance, N. Y.—Alvah B. Flood, Byes- 
ville. 
German-American, N. Y.—Samuel H. Squire, Jr., 
Elyria. 

Ins. Co. of N. A.—Charles F. Price, Paulding; 
W. A. Benschoter & Co., Bowling Green. 

London & Lancashire—Harry E. Beecher, 
Youngstown. 

Milwaukee Mechanics—Sturdevant & Kingseed, 
Sidney. 

Palatine—H. J. Baily, Ashtabula. 

Spring Garden—Scott 8S. and Jerome G. Wolf, 
Fremont. 





COMMITTEE IS TAKING UP CLEVELAND 





Differences Between the Royal and Home Will 
Receive Attention from Representatives 
of Companies. 





It now seems likely that the large cities’ 
committee will take up affairs at Cleveland and 
see what can be done toward straightening out 
complications in that city. Several managers 
had a conference with President Washburn 
of the Home at Washington requesting him to 
get in line and have his manager unite with 
the Exchange. Some managers claim that Mr. 
Washburn gave an unqualified promise to the 
effect that he would join, but later conditioned 
his entrance to the Cleveland Exchange on the 
repeal of certain rules, among them being one 
restricting the appointment of solicitors. Presi- 
dent Washburn desires to appoint such solic- 
itors as he sees fit and to pay commissions to 
whom he chooses. Another rule he desires 
repealed is the one in Cleveland to the effect 
that the agent owns the business, and hence 
when a company is transferred the new agent 
will not go after the renewals of the old. 


| Other managers at the conference say that 


there is some question as to whether Presi- 
dent Washburn did make an out-and-out prom- 
ise to enter the Exchange. The matter will 
be taken up, however, and an investigation will 
be made. : 





SAY CUT RATES ARE OFFERED. 

A complaint has been made of attempted 
rate-cutting by Norman J. Theiss of Nelson- 
ville, O. The Nelsonville Foundry & Ma- 
chine Company, on which the new rate is 
$1.50, $2.30 and $2.50, with the bulk at $2.59, 
is cited as a specific case—Mr. Theiss said 
to be offering to carry the risk at $1.90. Mr. 
Theiss represents the Concordia, Continental, 
German of Illinois, Glens Falls, Milwaukee 
Fire, Milwaukee Mechanics and the United 
States. It is reported that cut rates have been 
offered by the same agent on other risks, 

H ~~ 
DANGERS OF OHIO RATERS. 

A good joke is being told on two of the in- 
spectors of the Ohio Inspection Bureau. They 
were out on a suburban trip, and, on their way 
across a field, had the misfortune to excite 
the animosity of a fierce bull. During the en- 
suing strenuous flight for safety a mercantile 
schedule was lost. The terrified inspectors, 
after resting on a fence for two hours, under 





HE undersigned has had twenty years’ experi- 
ence in adjusting fire losses and general 
field work and solicits correspondence with all 
fire insurance companies desiring independent 
work done. Office, Garfield Bldg, Room 402, 
Cleveland, Ohio. E. PATCHIN. 


+ Cuyahoga, Main 107. 
Telephone Bell, Main 1939. 





the stern eyes of the vigilant bovine monster, 
a small boy appeared and drove the bull home. 
The schedule being at last recovered, the men 
returned to town and are now slowly recoy- 
ering. Rating in Ohio must be perilous, when 
even the kine resent the work of the Ohio 
Bureau’s inspectors. 
~- ie P 
LETTER WAS MISUNDERSTOOD. 

From letters recently received from some 
of the managers of fire insurance companies 
a wrong construction is evidently being placed 
upon the recent circular letter from the Ohio 
Association of Local Fire Insurance Agents in 
regard to coinsurance in Ohio. The letter 
is in some cases misunderstood, as some com- 
panies seem to have the impression that the 
idea is to do away with coinsurance entirely, 
whereas the intent is to make such a clause 
entirely optional with the assured, as the 
law contemplates. The letter was intended 
merely to urge certain companies to abandon 
their present course in making.such clauses 
mandatory. 





OHIO AND WEST VIRGINIA NOTES. 


C. A. J. S. Rice gets the British-American 
of New York at Cincinnati. 


The Ohio Inspection Bureau has issued rate 
books for Cambridge and Medina. 


_ Lewis Clawson, local agent at Mason, has 
just returned from a winter in Florida. 


F. Owen Pattin has purchased an interest 
in the agency of J. LeRoy Cohagen at Ma- 
rietta. 


The Springfield has appointed W. E. Reyn- 
olds of Celina and E. B. Colton of Paulding, 
its agents. 


The Agricultural has transferred its supplies 
from C. F. Rice to Scott S. and Jerome G. 
Wolf at Fremont. 


W. H. McGervey, of McGervey & LeSourd, 
of Xenia, was married last week to Miss Mar- 
tha Downs of Columbus. 


Morrow & Weigel of Paulding now have a 
mixed agency, representing the Home, Phcenix 
of Connecticut and Northwestern Underwriters. 


Mr. Hawley of Pomroy & Hawley, insur- 
ance agents, of Elyria, O., has retired from 
the agency to enter the local business at Cleve 
land. 


M. B. White, one of the “old time” agents 
of Hubbard, O., has been confined to his room 
for some time, being afflicted with rheuma- 
tism. 


Fred P. Thomas, president of the Cleveland 
Fire Insurance Exchange, has been elected 
vice-president of the Cleveland Chamber of 
Commerce. 


Owing to the unsatisfactory condition of af- 
fairs at Coshocton, the Agricultural has de- 
cided to retire from that city and has taken 
up its supplies. The company was in the 
Mizer agency. 


M. L. Alexander has just returned to Cin- 
cinnati from a ten weeks’ trip to Florida. Mr. 
Alexander has been restored to good health 
and the other agents are glad to welcome him 
home. 


An inspection of the business houses and 
dwellings at Defiance has shown that the cel- 
lars in most of these buildings are in a very 
poor condition, owing to the amount of com- 
bustible material thrown in them. 


A delegation from the Cincinnati Under- 
writers Association has presented a petition 
to the mayor for the appointment of James J. 
Faran, a member of the fire commissioners, 
to the new board of public safety. 


The AEtna has appointed William K. Shif- 
lette its Jamestown, O., agent. Mr. Shif- 
lette formerly represented the company, but 
during the past five years has been living on 
a farm, but now intends resuming the insur- 
ance business. 


A bad fire occurred at Huron last week, de- 
stroying the fish houses of Hermes & Scott, 
the warehouse of W. C. Herman and badly 
damaging the Fries lumber yard. The Huron 
fire department was unable to cope with the 
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fire and aid was called from nearby towns. 
Loss, $20,000; fully covered by insurance. 


The Home of New York has moved its 
Cleveland office from the Arcade to commo- 
dious quarters in suite 401, Citizens’ building. 


W. E. Van Eman, who has conducted an 
insurance agency at Bloomdale for some time, 
has removed to Findlay and will enter the 
real estate and insurance business there. He 
will also retain his business interests at the 
former place. 


Filmore Musser of Portsmouth, who for a 
number of years has carried on an extensive 
insurance business in connection with his work 
as draughtsman and abstractor of titles, was 
recently elected to the office of city auditor. 
Mr. Musser served two terms as county audi- 
tor, has had much experience as expert ac- 
countant and is in every respect thoroughly 
qualified to discharge the duties of the office 
to which he has just been chosen. In addi- 
tion to the responsibility which his new posi- 
tion will place upon him, Mr. Musser will still 
continue the work with which he has long 
been identified. 





MISCELLANEOUS NOTES. 


The Phcenix of London is seeking two ex- 
tra field men for its western branch. 


The way to get rid of a “wild-cat” insur- 
ance company is to shake a claim at it.—Ex- 
change. 


C. W. Leisch of Chicago, special agent of 
the Michigan Fire and Marine, has had the 
misfortune to break his arm. 


The president of the Prussian National has 
arrived in New York, Manager T. W. Letton 
being there to confer with him. 


F. A. Steffin, formerly auditor of the Ger- 
man of Freeport, has been appointed special 
agent of the company for Missouri. 


Oscar B. Swanson, for nine years with the 
Klee agency at Chicago, becomes Cook County 
manager of the Western Underwriters. 


J. W. Cochran, former manager of the Ohio 
Inspection Bureau, suffered a severe loss by 
the death of his youngest child, Jeanette, April 
5. at New York. 

The reduction in agents’ license fees from $2 
to 50 cents, as passed by the recent legislature 
of Nebraska, is greatly increasing the num- 
ber of licensed agents. 


C. P. Wurts, of the local agency of Fisher, 
Martin & Wurts at Chicago, has retired from 
the firm to give his entire attention to the 
placing of surplus lines. 


The attorney-general of Missouri has ap- 
proved of the papers filed with the Merchants 
Insurance Company of St. Louis, increasing 
its capital from $100,000 to $200,000. 


The Minnesota legislature has amended the 
anti-coinsurance law of the State so that the 
coinsurance clause is allowed on all property 
carrying $25,000 and over in insurance. 


The suit brought against the Anchor Fire 
by its Tennessee general agent will no doubt 
he dismissed within a few days. The officers 
of the company say that there is absolutely no 
case against them. 


The Scottish National Insurance Company 
of America, with headquarters in Chicago, of 
which Newberger & Co. are general agents, 
is now writing business, it being licensed by 
the Illinois insurance department. 


There are forty-six state legislatures now 
in operation and each one of them is busily 
engaged in the work of increasing the taxes. 
How about a tax trust that should have a 
monopoly of this sort of thing ?—Exchange. 


It is reported in St. Louis that the present 
fire chief, Mr. Swingley, will not be reappointed 
by Mayor Wells, but that the appointment will 
go to Thomas E. Finnerty, who several years 
ago held that position. The appointment is to 
be made and sent to the council for confirma- 
tion on Friday, April 24. 


_ The Toledo F. & M., recently reorganized, 
is making a play for fire and marine risks on 
lumber cargoes, offering a rebate of 10 per 
cent from the rate and to divide to per cent 
of the net earnings with the assured. The 
Indemnity Mutual Marine of London rein- 
sures 80 per cent of its risk. 





UNDERWRITING IN MICHIGAN 


PHASES OF DETROIT CO/MPETITON. 








Outaide Companies Said to be Seeking Some 
of the Choice Mercantile 
Lines of the City. 


For two years past the situation at Detroit 
has been fairly satisfactory. The agents have 
been living up to rates and but for the usual 
competition in all large centers on the pre- 
ferred classes there has been no difficulty in 
securing the tariff. The Germania, which is 
outside of the board has been allowed to pur- 
sue its own course, as the Michigan Inspec- 
tion Bureau refuses to allow competitive rates. 
The Germania has built up a large business, 
said to aggregate $60,000 a year. It is stated 
that the company is pushing out for some of 
the mercantile business and owing to this some 
of the board companies think that the Michi- 
gan Inspection Bureau should promulgate rates 
to meet the competition. 





MICHIGAN FIRE APPOINTMENTS. 


American Central—John T. McCall, Ishpeming ; 
- W. Wright, Jackson; Francis Murphy, Wyan- 
lotte. 

American, N. J.—C. H. Adams, Highland; 0O. 
M. McBride, Tecumseh. 

British America—Jas. F. 
Falls. 

Cooper—Henry Gates, Petoskey. 

Continental—Thos. T. Wood, Dearborn. 

Fire Assn.—Carson, Ealy & Co., East Tawas. 

‘creas Schobert & Erickson, Iron- 
wood, 

Greenwich—Mrs. W. H. H. 
Whitaker Bros., Detroit; J. T. 
ing; J. H. Merrill, Yale. 

Hamburg, Bremen—H. B. Outwater, Cass ae 

> 


Corcoran, Crystal 





Cooper, 
McCall, 


Gaylord ; 
Ishpem- 


Hanover—A. J. Eveland, Fostoria; 
Easton, Muskegon. 
Milwaukee Mechanics—W. A. Palmer, Bu- 


chanan; Nerreter & Lauden, Saginaw. 
Northern—Wm. Anderson, Whitehall. 
Royal—C. W. French, Stanton; G. D. 
Vassar. 
Security, Conn.—O,. H. Baker, Vassar. 
Springfield—E. C. Harner, Benton Harbor; 
Eaton County Loan & Realty Co., Charlotte; C. B. 
Day, Union City; G. D. Clarke, Vassar. 
Union, Pa.—L. B. Smith (sneceeding R. P. 
Easton), Muskegon. 





Clarke, 





~~ Saal 
SIXTH CAR BARN FIRE. 

The sixth car barn fire in Michigan since 
December 30 took place when the barns of the 
United Railway Company were burned at Pon- 
tiac, April 14, due to fire starting in a car 
standing in the barn. 





MICHIGAN NOTES. 


A fire department has been organized at 
Algonquin. 


Wm. R. Payne is the successor of Geo. A. 
Potts in the fire insurance business at Saranac. 


Saugatuck is considering the installation of 
a water works and electric light plant com- 
bined. 


O. V. Linden of Escanaba, Mich., has been 
arrested for writing insurance for the Mercan- 
tile Fire of Chicago, an unauthorized com- 
pany. 


Horace L. Spice, state agent of the Ger- 
mania, has just returned from Baltimore, 
where he attended the funeral of his brother, 
Arthur F. Spice. 


A fireproof building ordinance affecting the 
main business street and one block each side 
of the main streets on cross streets has been 
introduced in the council at Saugatuck. 


E. C. Barnum of Petoskey has purchased the 
insurance agency of Parson & Madill, bank- 
ers, at South Haven, and Rollo C. Barnum 
has been placed in charge. The firm name 
will be E. C. Barnum & Son. 


Suit has been brought by John Trudo against 
the Allemannia at West Bay City, to recover 
on a policy upon which the adjusters for the 
company had already agreed to pay him 
$408.20, but the company refused to pay. 


Zeeland has just installed a new pumping 
station, equipping it with two 125 horse-power 
boilers, 150 horse-power Sterling engine and 
two Vaile & Smith pumps, 8%x12 water end, 
together with an eleyated 5qo-barrel tank, with 





6x4-inch mains along all the principal streets, 
water being supplied from inexhaustible wells, 
thus giving very adequate fire protection to 
all parts of the village. 


Leary & Keough is the title of a new fire 
insurance agency at Calumet, the personnel 
of the firm being Miss Kate Leary, for sev- 
eral years employed in the insurance office of 
W. L. Hagen at Laurium, and Daniel Keough, 
formerly bookkeeper for Labby & Daume. 





LOOAL NEWS OF WISCONSIN. 











WISCONSIN AGENCY APPOINTMENTS. 


Allemannia—Stephen J. Pozorski, Milwaukee 

American, Newark—Julius Dreyfus, Hale's Cor 
ner; K. A. 8S. Swenson, Colfax; C. N. Gibberd, 
Berlin. 

British American, N. Y.—A. B. 
Fond du Lac. 

Commercial Union, 
worth, Glenwood. 

Continental—George Barnum, Juda. 

Dubuque F. & M.—W. R. Phillips, Evansville ; 
Christian F. Klein, La Crosse. 

Farmers & Merchants—George B. 
Oshkosh. 

Fire Association—James G. 
kinson; George Barnum, Juda. 
German, Ind.—George B. Simmons, Oshkosh 
Girard—George B. Simmons, Oshkosh. 
Glens Falls—C. H. Hegge, La Crosse. 
Hamburg-Bremen—Frank Hoffman and 

Lindstedt, Manitowoc. 

Home, N. Y.—Julius Lindstedt and Frank Hoff 
man, Manitowoc; Benjamin A. Cady, Birnam 
wood. 

Ins. Co. of North America—George W. Bartlett, 
Albany: James G. Bailey, Fort Atkinson. 

Manchester—Edmond W. Wheelan and Frank L 
Rourke, Grand Rapids; William Lind, Hillsboro: 
John M. Stone, Lancaster; George C. Riley, Madi 
son; James Morgan, John J. Lynch, Milwaukee 

Milwaukee Mechanics—Ray C. Twining, Water 


Schuchardat, 


Eng.—Franklin P. Ains 


Simmons, 


Bailey, Fort At 





Julius 


00. 

National, Conn.—aA. P. Niles, Necedah. 

National, Allegheny—George B. Simmons, 
kosh. 

Northwestern National—L. F. Kelley, Marshall : 
E. V. Benjamin, Mauston; John EB. De Wolf, Mil 
waukee. 

Palatine—Edward Decker, Jr., and H. R. 
son, Green Bay; E. P. Parish, Green Bay. 

Phenix, Eng.—Charles Nelson, Boyd. 

Prussian National—George B. and D. L. 
mons, Oshkosh. 

Security—J. 0O. 
Schad, St. Nazians. 

Sun—Alonzo F. Kellogg, Manitowoc ; 
Bostwick, Port Washington. 

Svea—Charles W. Sunstrom, 
erick L. Clemons, Janesville. 

Union, Eng.—David G. Janes, 
gan, Edgar Janes, Racine. 

Western, Can.—D. F. 
Haile, Crandon; I. Y. 
Whitewater. 

Western Underwriters—A. R. 
Irving TP. Lord, Waupun. 


Osh 


Erich 


Sim 


Gilbert, Beldenville; Franz 


John M. 


Marinette; Fred 


Thomas A. Fa 
Taylor, Glidden; J. L 
Wheeler, C. W. Tratt, 


Hume, Chilton; 


ad + 


CONDITIONS AT DU PERE. 
Conditions at Du Pere, Wis., are still in 
a demoralized state, the local agents refusing 
to obtain the 25 per cent advance and will not 
permit anyone to go to the town and make 
rates for them. A committee was selected to 


visit the town last week, but was called off 


The held the fort, 
and it remains to be seen what the companies 
will do. 


local agents so far have 


++ ~ 


FORMS AN UNPROFITABLE CLASS. 

The loss on the Pawling & Harnishfger 
foundry and machine shop at Milwaukee last 
week calls attention to the unprofitable nature 
of this class of business. Almost every com 
pany in its records shows a loss ratio of from 
80 to 150 per cent on workers of this 
character. The schedule increases the 
rates somewhat, but it is the opinion of many 


iron 
new 


underwriters that they are not high enough 
yet. Rates got down to a very low point a 


few years ago on this business. 





Traders Will Soon Re-enter Missouri. 
The Traders of Chicago will again re-enter 
Missouri. The company withdrew from Mis- 
souri in 1901 because of the heavy losses it 
had sustained on its St. Louis business, and 
the general unprofitable business in Missouri. 
The visit of Secretary Rothermel of last week 
to St. Louis foretold the application of the 
company for license to do business in Missouri, 
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STATE TOPICS OF ILLINOIS. 


WILL APPOINT AGENTS IN _ ILLINOIS. 


Scottish National Will Soon Begin to Seek 
Local Representatives in Important 
Points in the State. 








The Scottish National Insurance Company 
of Chicago, which has just been licensed, in 
a few days will begin making agency appoint- 
ments in Illinois. It will not do an agency 
business outside of Illinois for the present, 
acting as a surplus line company in the gen- 
eral field. On surplus lines it will only write 
on risks where there is $100,000 insurance in 
stock companies. In Illinois it will write the 
regular class of business, but will not put any 
term business on its books. It proposes to 
do only $100,000 in business the first year of 
it career. In Illinois it will confine its opera- 
tions to towns and cities of 10,000 inhabitants 
and over which have a regular paid fire de- 
partment. This company is backed by heavy 
financial men, who are taking a personal in- 
terest in its welfare. Already jt has a good 
line of business covered. J. M. Newberger, 
of the firm of Newberger & Co., the general 
agents of the institution, will soon visit the im- 
portant points in Illinois to secure local rep- 
resentatives. 





DARK WILL BE THE MANAGER. 

The Illinois Commercial Hotel Keepers As- 
sociation has now under way its project for 
organizing a mutual insurance company for 
hotel keepers. FE. H. Dark, a local insurance 
man at Indianapolis, has been secured to man- 
age the enterprise. He has beer elected as sec- 
retary of the company. F. B. Stearns of De- 
catur is chosen president, Charles B. Hatch of 
Champaign vice-president and B. O. Renolds 
of Decatur as treasurer. The hotel men made 
the statement that the valuation oftheir prop- 
erty outside of Chicago in the State is $13,- 
000,000, upon which is paid an annual pre- 
miums $300,000. 

roa 
COMMITTEE TO GO TO MONTICELLO. 

A committee of field men is asked to go to 
Monticello this week and reorganize the local 
board and get affairs established in that city 
for the new rates. 


+ - 
. 


LOSS ON LEVIN DEPARTMENT STORE. 

The recent loss on the department store of 
H. Levin & Bro., at Danville, brings out a 
number of interesting features and certainly 
puzzled adjusters to figure out what each com- 
pany should contribute. There are some 
Lloyds and surplus line companies on this 
risk, some of which had coinsurance and 
some not; some an average clause, some con- 
ditional clauses and some had specific insur- 
ance on boots and shoes. It forms an inter- 
esting mix-up. 

+ + 

OUTSIDE ELEMENT WANTS CONSIDERATION. 

There is still some feeling among the non- 
_union field men of Illinois in regard to the ac- 
tion of the governing committee of the Union 
in reducing rates in unprotected towns with- 
out giving the non-union contingent a chance 
for a hearing or consulting them. The out- 
side element believes that since they help de- 
fray the expenses of rating they should be 
advised with when any reduction is being pro- 
mulgated. 





ILLINOIS NOTES. 

Henry C. Tear has sold his agency at 
Warren, Ill, to Bertha E. Richards. 

In commenting on the Illinois premium re- 
turns a few weeks ago a mistake was made 
in regard to the North America, which shows 
an increase of $47,098 in premiums over 1901. 





State Agent Rassweiler had a very successful 
year. 

The Insurance Company of the State of 
Pennsylvania has applied for admission to 
Illinois. 

There is said to be some rebating and other 
unprofessional practices being carried on at 
Quincy. 





WITH THE INDIANA AGENTS. 








WRITES INDUSTRIAL BUSINESS. 

The Manufacturers Mutual, the special char- 
ter company, that was recently resurrected in 
Indiana from its long oblivion, is writing fire 
insurance in Indianapolis and Evansville on 
the industrial plan. The rate is 21 cents a 
month on the $100. This department will be 
extended to other cities as agents can be se- 
cured. The policy is the standard one, with 
the provisions referring to factories and other 
risks than dwellings omitted. The company 
has a manager and six agents working Indi- 
anapolis in the industrial way. An initial fee 
of $1 is charged the policyholder. This goes 
to the agent, less the first month’s premium. 
Sherman Mott, an attorney, who bought the 
charter from the last holders and who is op- 
erating the company, says the premiums now 
total $1,000 a month in both departments. The 
industrial department is one month old; the 
ordinary, three months. ‘The plan in the ordi- 
nary department is to collect 50 per cent of 
the premiums in cash and take notes for the 
other half. President Mott says that, on ac- 
count of so many policyholders paying the full 
premiums in cash, the necessity for an assess- 
ment will be a very remote possibility. He 
says he has a good thing. 

ead 7 
GRAIN DEALERS MUTUAL’S SUCCESS. 

The Grain Dealers National Mutual, with 
headquarters in Indianapolis, is now seven 
months old, dating from the day it began to 
solicit business, though only four months from 
date of charter. It has over $1,000,000 writ- 
ten on 350 plants, and its assets are $165,- 
ooo. It has had one loss, $1,000. The officers 
are hoping hard for similar success and luck 
for the remainder of the year, so they can hang 
up a record for other companies to wonder at. 


++ ++ 
INDIANA AGENCY APPOINTMENTS. 


American, N. J.—J. D. Smith, Dana; E. L. 
Laughlin, Odon; D. J. Cope, Lewisviile; J. I. 
Ingling, Bridgeport. 

Germania—Charles F, Dehmer, Columbus; C. 
Kk. Wolfe, Laporte. 

Iiome, N. Y.—Charles W. Knorr, Syracuse ; 
Frank H. Chadwick, Pleasant Lake; George W. 
Crooks, Waterloo. 

London—Charles W. Hickman, Attica. 

Manchester—William F. Walker, Angola; John 
A. Keller, Greencastle; MeGary, Stewart & Co., 
Princeton; James EF. McHenry, Wabash. 

National Union—S, A. Fisher, Logansport. 

Northwestern National—Wm. II. Daly, Brown- 
town. 

Phenix, Hart.—Fred L. Bluhm, Kendallville ; 
(. W. Schwartz, Huntingburg: James A. Hargis, 
Cannelton; Thomas F. Bicknell. 

Security, Conn.—D. C. Springer, Kokomo. 

Springfield—Chas, Johnson, Batesville; Sylves- 
ter E. Haisley, Fairmount. 





Bauer & Ortlieb secure the agency of the 
Greenwich at Ft. Wayne, Ind. 

Wm. Wocher, the younger member of the 
John Wocher & Bro. agency, Indianapolis, 
gets credit for consummating the second larg- 
est real estate deal in the history of the city— 
the sale of the Oddfellows’ building, on the 
most prominent corner in the city, Washing- 
ton and Pennsylvania streets, to the Merchants’ 
National Bank. The consideration named was 
$300,000. 


SPECIAL AGENT 


Wanted, position as special agent by a young 
man. Illinois preferred. Now employed. Ex- 
perienced. Address, 


“K,” care The Western Underwriter Co., 
164 La Salle Street, Chicago. 








AMONG THE GASUALTY MEN. 


SPECIALISTS FURNISH SUGGESTIONS. 








Articles of Value and Interest Written by Rep- 
resentative Men Connected with the 
Maryland Casualty. 


The Maryland Casualty Company cele- 
brated its fifth anniversary March 1 by 
issuing an elegantly bound volume of 193 
pages, entitled “Reflections from the Mirror 
of Success.” 

The several subjects are discussed by the 
field specialists of this company and are not 
in the form of advertising matter, but are 
literary productions of a high character. In 
connection with these articles are published 
brief biograpnical sketches of the authors. In 
addition to a beautiful half-tone engraving 
of President Stone and staff as a frontispiece, 
full page half-tones of the several authors 
accompany the respective articles and_ bio- 
graphical sketches. The articles are grouped 
under classified headings. 

The contents of the volume are as follows: 

“How Can I Increase My Personal Acci- 
dent and Health Business?” by Frank 
Wooley, Wilmington, Del., Arthur H. Dicks, 
New Orleans, La., and Frank M. Guion, Se 
attle, Wash. ' 

“Points for the Agent in Securing Burglary 
Insurance,” by Fred S. Bryant, St. Paul, 
Minn., and Trafford B. Tallmadge, Cleveland, 
Ohio. 

“Some Suggestions to the Boiler Insurance 
Solicitor,” by Harry W. Overman, Chicago, 
Ill., and D. A. Fisher, Memphis, Tenn. 

“Methods Used in Building Up a Line of 
Sprinkler Leakage Insurance,” by D. A. 
Weyer, Kansas City, Mo. and John W 
Donahue, Philadelphia, Pa. 

“The Secrets of Success in Writing Pltae 
Glass Insurance,” by Frederick S. Giles, New 
York City, and Aaron Haas, Atlanta, Ga. 

“Liability and Elevator Insurance: Tips to 
the Field Men,” by Edwin W. DeLeon, New 
York City, and James E. Warner, New Or 
leans, and Roger Merrill, Milwaukee, Wis. 

“Pay-Roll Audits—Their Equity, Their 
Necessity—Do They Repel or Attract Desir 
able Business?” by William M. Byrne, St. 
Louis, Mo. 

“The Importance and Advantage of Prompt 
Collections: How to Maintain Them,” by 
Thomas L. Obrion, Boston, and William G. 
Maitland, Denver, Colo. 

“Why Is Our Multiple Line Company Bet 
ter for the Agent than Several Single Line 
Companies? How Can He Make ‘One Hand 
Wash the Other?” by Thomas Turner 
Tongue, Baltimore, Md., and J. Stuart Bell, 
Louisville, Ky. 





TO EXAMINE THE UNION CASUALTY. 

At the request of the Union Casualty and 
Surety Company of St. Louis, the Misosuri 
department, assisted by representatives of the 
Tennessee department, will make an examina 
tion of the affairs of the company. The com 
pany’s last annual statement will be checked 
and verified, and the examination will be made 
as searching and thorough as possible. There 
is no doubt but that the report of the ex- 
aminers will be complimentary to the company. 

++ t+ 
OCEAN TO WRITE HEALTH RISKS. 

The Ocean Accident will begin’ writing 
health insurance in probably a month’s time. 
It will issue three forms of health policy and 
intends to make something of a specialty of 
that line. 


ACCIDENT MEN FORM ASSOCIATION. 

The representatives of the various accident 
companies at Cincinnati held a meeting last 
week, at which time an underwriters asso- 
ciation was formed and officers elected for the 
coming year. The association will be known 
as the Accident Underwriters Association of 
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Cincinnati and the officers who will serve 
for the first year are as follows: Isaac 
Bloom, president; Herbert N. Reno, vice- 


president, and Fred C. Morcom, secretary and 
treasurer. Regular meetings will be held on 
the first Tuesday in each month, at the Busi- 
ness Men’s Club, and monthly dinners will 
also be given. 





QUESTION OF LIABILITY RESERVES. 


Bill Before Some of the States to Regulate the 
Computation—Attitude of the 
Travelers. 

Liability managers point out some errors in 
the last issue of the usually accurate Insurance 
Post, in its article on “Reserves for Liability 
Claims.” It stated that when Commissioner 
Stevens was head of the Michigan insurance 
department he submitted a bill assuming a loss 
ratio of 50 per cent, and that the unsettled 
claims would be the difference between the 
claims already paid by the end of the year 
and one-half of the premium receipts. The 
Post also states that when Mr. Stevens re- 
tired from the department the law died with 
kim. The fact is that the law was amended 
so that the loss ratio should be 40 per cent, 
instead of 50, and is still on the books. 

The liability conference officials took up the 
question of liability reserves with the national 
convention of insurance commissioners last 
year, but it was found that the question was 
too great to adjust in so short a time and com- 
mittees were appointed to draft a bill, to be 
considered at the next convention. The lia- 
bility conference people had a committee work- 
ing on this bill, but in the meantime it is 
said the Travelers jumped into the breach with 
a bill of its own, which it had introduced in 
New York, Connecticut, Wisconisn and IIli- 
nois, through the machinery of the New York 
Life Insurance Company, so it is stated. The 
bill was passed by Connecticut and when it 
came to the governor the Travelers realized 
that it had made a mistake, as the bill would 
require a very high reserve, and would swamp 
about every company in the business. It then 
asked other companies to go to the rescue, and 
they all had a hearing at Hartford. It re- 
sulted in the Travelers and the conference 
companies getting together and substituting an 
amended bill, which it is understood is hardly 
satisfactory to any company, but some bill had 
to be substituted for the one that had gone in. 
This amended bill has passed the New York 
Senate. Just what will be the outcome of the 
measure at this time is hard to determine. 





CASUALTY APPOINTMENTS. 


OHIO. 

Fidelity & Deposit—C. C. Connell, Lisbon. 

New Amsterdam— Louis W. Miller, Youngstown. 

Union Casualty—H. C. Priday, Cleveland; John 
A. Banta, Sr., Urbana; Mrs. Carrie 8S. Weller, 
Bellevue; Miss Alice Wilson, Columbus; O. V. 
Neumeyer, Medina. 

U. S. Casualty—Roy M. Landis, Waverly ; Chas. 
(. Yeazel, Portsmouth; Perry F. Cole, Bellefon- 
taine; William H. Miller, Leipsic; Ned T. How- 


ard, Wooster. 

U. 8S. Health & Accident—D. J. McNaughton, 
Thomas Shannon and Albert Rosoff, Cleveland ; 
Edward E. Young, Dayton; W. 8S. Elson, Urichs- 
ville; Thomas A. McPherson, Martins Ferry; 8. 
G. Reese, North Baltimore: C. C. Taylor, Leetonia. 

Fidelity & Casualty—Beardsley & Laughlin, 
Conneaut: L. W. Kyes, East Palatine; John D. 
Fackler, Charles J. Hammer, 8. H. Herriman and 
William J. Moulton, Cleveland; J. H. Leiding, 
Cincinnati; Charles T. Lupton, Mount Pleasant ; 
Ilerman F. Eppens, Canal Dover. 

Standard—Robert & G. O. Boyd, Coshocton; 
J. P. Chandler, Cleveland; A. J. Jones, Cam- 
bridge; J. B. Campbell and J. W. McBride, Niles. 

New England Mutual—Lee O. Smith, Steuben- 
ville. 

N. Y. Life—R. C. Franz, Hannibal; Clarence 
Trapp, Whitehouse ; H. F. Eppens, Canal Dover. 


Provident Life & Trust—Wilbur A. Owen, To- 
ledo. ° 
INDIANA. 

City Trust—James B. Tate, Evansville; C. 


Edgar Elliott, Indianapolis. 

United States Casualty—James A. 
Campbellsburgh. 

United States Fidelity & Guaranty—C. B. 
Mason, South Bend; A. A. Gillin, Roachdale. 

MICHIGAN. 

tna Life (Accident Dept.)—L. G. Nichols, 
Battle Creek; C. W. Chauncey, Grand Rapids. 

Fidelity & Casualty—E. C. Harner, Benton Har- 


Evans, 


National Surety—-W. E. Hunt, Marine City. 
Philadelphia Casualty—DPenny, Codd & Co., De 


troit. 
Preferred Accident—J. I. Breck, Jackson. 
U. §S. Casualty—Frederick Ress, Kalamazoo. 


Union Casualty—J. H. Gillespie, Hancock. 

American Mutual Aid, Mich.—Louis Stahl, De 
troit; P. McKerval, Detroit: Samuel McFadden, 
Harbor Springs; Dr. C. T. Buskirk, Portland; J. 
F. Kilner, Portland. 

Home Mutual Benefit, Ind. 
tle Creek. 

Michigan Benevolent——Abel Bulthuis, Hamilton ; 
Hiram Spyker, Holland; A. N. Gilbert, Otsego; 
William Brigham, Plainwell. 

U. 8S. Accident, Mich.—Walter Gee, Grand Rap 
ids; P. M. Lossing, Kalkaska; F. M. Skinner, 
Thomas Sage, St. Louis. 

WISCONSIN. 
_ Altna Life (Accident Dept.)—L. 
cine, 

Bankers Surety—F. A. 

City Trust—George H. Russell, Milwaukee. 

Frankfort—Joseph L. Fieweger, Menasha. 

Pacific Mut. Life (Accident Dept.)—James L. 
McCaddiss, Stevens Point. 

Travelers—K. J. Samuels, 
G. Wright, Monroe. 

United States Casualty—George H. White, Mil 
waukee. 


S. M. Kidder, Bat 


D. Miller, Ra 


Towsley, Kaukauna. 


Darlington; George 


Union Casualty—E. A. Shores, Ashland; M. 
English, Arcadia; J. Henry Harbeck, Appleton; 
Charles End, Juneau; O. N. Tweet, Menomonee; 


David T. Lawson, Oshkosh; J. George Teall, Ra 
cine; F. J. Martin, Shawano; W. C. Bratz, West 
Bend. 


+ + 
NOW WRITES HEALTH INSURANCE. 

The United States Casualty Company, which 
has refrained from writing health insurance 
until recently, is getting considerable 
business in that line. It has a protective health 
policy which is written on male risks only. 
It provides indemnity for fifty-two weeks, the 
cost being 75 


now 


cents for each $1 per week in- 





demnity. ‘This policy covers a number of 
diseases. 

CASUALTY NOTES. 
The Philadelphia Casualty Company has 


been admitted to Michigan. 


Lewis E. Morehouse, of North Adams, rep- 
resenting himself to be a special agent of the 
United States Accident of Detroit, is wanted 
at Battle Creek for alleged crooked dealings. 


The Preferred Accident has gotten out a 
duplicate policy of the one originated by the 
Fidelity and Casualty whereby the assured 
receives death benefits in case the beneficiary 
named in the policy is killed when in a public 
carrier, or other means usually found in the 
double-benefit conditions. 


Joel B. Saskett of Battle Creek, Mich., dis- 
trict manager for the Phcenix Sick & Accident 
Association of Benton Harbor, Mich., has been 
promoted to the position of special agent and 
will travel in several States. Henry Lucas 
succeeds Mr. Saskett as district manager, 
with headquarters at Battle Creek. 


The Fidelity & Casualty recently paid the 
largest burglary claim paid in Ohio by the 
company in some time. On March 29 burglars 
ransacked the home of Mrs. Helen B. Marshall 
of Toledo while the family was out at dinner, 
taking property valued at $1,193. The Fidelity 
& Casualty paid $750, the limit of its policy, 
on April tro. 
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AGENTS WANTED ... in every town 
Write for particulars 


Fraternal Identification Co. of America 
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LIFE INSURANCE CIRCLES. 


DEARTH ON GAIN AND LOSS EXHIBIT. 








Minnesota Insurance Commissioner Gives His 
Opinion on the Use of the System 
in That State. 


Insurance Commissioner Elmer H. Dearth 
of Minnesota says as to the “gain and loss” 
part of his annual report for 1902: 

“I personally consider it as very unfortunate 
that the last National Convention of Insur 
ance Commissioners did not, when adopting 
the new uniform annual statement blank, in 
clude therein this most important exhibit, 
through which is disclosed the actual sources 
of profit as well as those of loss. Last year 
the States of Connecticut and Minnesota were 
alone in requiring the companies to furnish 
the data in question and from the publishing 
thereof in the regular annual reports. While 
I understand that the Connecticut department 
has required the same during the present year, 
still it does not appear in its printed report. 

“An indication that the general insurance 
public is strongly impressed with the immense 
value of the information disclosed through the 
exhibit in question is the fact of the great de 
mand which is being made upon this depart 
ment for copies of the forthcoming printed 
report containing a compilation of the data 
given therein. As will be noted by the tabu 
lated figures in this preliminary report, the 
total loading for expense of all companies 
transacting business on the so-called old line 
or legal reserve plan in the State of Minne 
sota was $105,741,081.60, while the expenses 
paid were $104,431,460.13, thus showing that 
99 per cent of the funds available for expenses 
was actually used. The total interest received 
on account of investments was $85,850,449.38 ; 
less investment expenses of $09,229,087.79, 
shows the net interest earning to have been 
$76,630,361.59, or an excess of the amount re 
quired under the statutes to be earned for the 
maintenance of policy reserves of $11,124, 
954.72, the actual interest required by statute 
being $65,505,406.87. 

“There appears to be a gain under the head 
of profit and loss items of $3,606,939.77, against 
a loss of but $382,561.47, or a net gain on 
such items during the year of $3,224,378.30. 

“Under the head of market values of invest 
ment securities there appears to have been an 
increase of $2,658,310.58, as against a decrease 
of $4,096,743.42, thus showing a total net loss 
in market values of $1,448,432.84. The net 
investment earnings, including interest, profit 
and loss, and change in market values, less 
investment expenses of all the companies com 
bined, were $78,416,307.15. This shows a ratio 
of actual investment earnings to statutory re 
quirements of $1.20, or a gain of 20 per cent. 

“The net amount of tabular expected mor- 
tality was $102,576,061.65. The actual, how 
ever, was $81,829,1890.23, or 80 per cent of 
actual expected. This shows a net profit of 
20 per cent on account of mortality expe 
rience 

“The surrender values, represented by the 
full reserves on surrendered and lapsed poli- 
cies were $40,777,723.55, actual values paid on 
said account being $29,170,857.79, or 72 per 
cent of the liability on this account, showing 
a net profit to the companies of 28 per cent. 

“The total tabular expected payments on 
account of annuities were $3,234,073.27, while 
the actual payments were $3,537,010.85, being 
1.09 of actual expected. 

“The total amount of dividends paid or 
credited to policyholders by all companies was 
$28,713,581.52. 

“It appears from the foregoing that, with 
the sole exception of the items representing 
annuities, which show a loss to the companies 
of .o9, the companies have enjoyed a most 
prosperous year in both their underwriting 
and insurance departments.” 





TO FIGHT OUT RATE INCREASE. 

The principal officers and directors of the 
Modern Woodmen were in Indianapolis last 
week making arrangements for the national 
convention to be held in that city, opening 
June 16. E. E. Murphy, chairman of the 
board of directors, speaking of the proposition 
to increase the rates, said; “The question of 
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readjustment of the rates will be fought out 
at this convention. There is a considerable 
element in the order, of which J. G. Johnson 
of Kansas is a leader, that is opposed to the 
increase. Both sides have organized and the 
contest promises to be a lively one. The 
present administration and the younger mem- 
bers of the order are supporting the proposed 
readjustment.” Rush county, Indiana, in se- 
lecting its delegates, recently, instructed them 
to vote against the increase and it is said the 
Indiana sentiment is nearly unanimously that 
way. 
+ + 
ILLINOIS LIFE SUES BANTA. 

The Illinois Life Insurance Company has 
filed a suit in the United States Court against 
Edgar G. Banta for $17,000. Mr. Banta was 
formerly state agent for the company in Ohio, 
and it is charged that he did not perform 
his duties properly, and thereby violated his 
contract with the company. It is claimed that 
he has in his possession certain property and 
money belonging to the company. 

~~ a an 
THE LAMBS AND GOATS DIVIDED. 

The new offices of the old Marquette 
branch of the New York Life at Chicago, 
which have been moved to the Tribune build- 
ing in that city, are arranged according to the 
new idea of the large city offices of the com- 
pany. On one side of the long agents’ room 
are offices for members of the $100,000 club, 
on the other side are members of the $200,000 
club, and the rest of the desks in the open 
office between are for those who write lesser 


amounts. 
++ + 


LIFE APPOINTMENTS. 
OHIO. 
Dtna—George De Camp, Athens; H. C 
lage, Wapakoneta: C. E. Betts, Sidney. 
Mutual Life, Chicago—William M. Higley, Al- 


Sett- 


bany. 

Mutual Life, N. Y.—George Hayden, Carroll- 
ton; E. W. Morris and Edwin Curry, Cleveland: 
Albert M. Means, Painesville; C. L. Morse, Elyria; 
John Romich, Creston; F. B. Emery, Elyria. 

MISSOURI. 


-Vitna Life-—-E. W. Dawes, Marshall. 


Bankers Life Assn., Ia.—E. D. Moore, Liberty ;’ 


J. B. Pollard, Troy; J. J. Ritchie, Sturgeon; Z. 
F. Robertson, Kansas City; G. y. Shacklett, 
Memphis; W. Smith, Neosho; E. R. Talbot, Fay- 
jette; S. F. Trammel, Salisbury; J. A. Weber, Cape 
Girardeau; F. H. Scholler, Rockport. 

Equitable Life. la—E. P. Spangler, Kahoka. 

Home Life—-Wm. R. Bell, Foster; George B. 
Tinner, Maysville. . 

Interstate Life, Ind.—A. W. Hartstone, Kansas 
City; D. P. Padfield, Louisiana. 


Missouri State Life—Robert J. McGowan, Ne- 
vada. 

New York Life-——Joseph E, King, John H. Hub- 
ler, W. T. Hale and Oscal L. Hale, St. Levis 

National Life & Trust—Rev. G. W. Huey, 
Springfield; A. G. Quigg, Kansas City; W. N. 
Brazelton, Kansas City. 


Phenix Mutual—Thomas W. Kansas 


Houston, 
ty. 

Prudential—H. Brent Lemon, St. Louis. 

Provident Savings—-Robert A. Longley, St. 
Louis. 

Security Trust & Life—Silas McDonald. St. 
Joseph; Homer McElhany, Springfield; Walter 
Harrington, Carthage 

Travelers—John Kemple, St. Louis. 

WISCONSIN. 


William L. White, 
Leonard, Los Angeles, Cal. (for Wisconsin) ; 
William R. Thompson, Rupert F. Fry, John F. 
Rieman, Charles D. Magee, Albert M. Magee, 
Milwaukee: Arthur H. Lowe, B. Sturtevant, 
Delavan; A. BE. Johnson, Milwaukee. 

Fidelity Mutnal—H. . Wilson, Milwaukee. 
Germania—A. M. Mirlach, Beaver Dam. 

New York-—-S. A. Martin. Wausau: E. J. 
Stephenson, Madison: Fred Henderson. Boscobel. 
Northwestern Mutual—Griffiths S. Jones, Mil- 
waukee; Albert Lipinski, Wausau: F. H. Pfunder, 
Greenwood: Mrs. E. C. Wehe, Plymouth: J. F. 
Ramsey, New Lisbon; W. M. Gales, Racine: F. 
Burdick, Sheboygan; G. J. Arentson, Mattoon; 
e F,. Francy, Plymouth; James D. Baty, Milwau- 
ee. 

Northwestern National, Minn. 
Milwaukee 


Conservative- Frank W. 


Henry B. Willis, 


Northwestern Life & Savings—C. B. Angell, 
Charles City, Ia. (for Wisconsin); W. M. Jack- 
son, Racine. 

Penn Mutual—John H. Dawlwy, Antigo; Nic 
Schun, Thiensville. 

Prudential—Chris Heron, Galena, Ill (for Wis- 
consin). 

Security Trust & Life—Frank Waring, Flor- 
ence; Arthur Gentry, Milwaukee; Addison B. 
Noble. Ashland. 

Union Central. I.. Friz, Waukesha: L. A. 


Anderson, Madison 
Wisconsin—-M. fF, 


McCaffrey, M. 
Madison, 


D. Nickles, 





INDIANA. 
tna Life—Samuel A. Strawn, Indianapolis. 
‘ — Iowa—Chas. Schermerhorn, Spring- 
eld, Ill. 
Mutual Reserve—E. S. Hall, Indianapolis; C. A. 
Humphrey, Hamlet; P. J. Bryan, Laporte; J. M. 


Campbell, Indianapolis; Walter Irvin, Wabash ; 
I. M. Kantrowitz, Indianapolis. 
Union Central—William Morrey, Will C. Dit- 


ton and J. R. Berry, Earl Park. 


MICHIGAN. 


Bankers Life, Ia.—C. G. Proctor, Detroit; W. 
L. Elliott, Detroit; T. H. 8S. Schooley, Detroit ; 
H. Colvin, Pontiac; C. D. Beard, Port Huron; 
J. G. Yates, Rochester. 

Equitable, N. Y.—D. P. Clancy, Detroit; W. A. 
Rohrer, Detroit: W. H. Spink, Detroit; E. F. 
Smith, Tawas City. 

Home Life—D. S. Clark, Frontier; L. W. Sni- 
der, Jonesville. 

John Hancock Mutual—Geo. W. Roth, Detroit. 

Mutual Reserve—P. J. Bryan, Jackson. 

Mutual Benefit—Shurley Stewart, Port Huron. 

New York Life—F. B. Gage, Adrian; H. D. 
Gresham, Constantine; S. H. Keniston, Ironwood ; 
Mrs. C. N, Dunham, Jackson; B. Craver, 
Manistique. 

Northwestern Mutual—John Walz, Jr., Ann Ar- 
bor; BE. A. Lyman, Ypsilanti. 

North American—G. A. Berwin, Grand Rapids. 

Penn Mutual—M. P. Resch, Charlotte; W. C. 
Bronson, Manistique. 

State Life, Ind.—H. V. Parsons, St. Charles. 

Security Trust & Life—W. E. McClintock, Iron 
Mountain. 

Security Mutual, N. Y.—Burt Wickham, Hart. 

Union Central—M. H. Croswell, Detroit. 

Union Mutual—A. D. Billinghurst, Detroit. 





CONTROL OF THE AMERICAN CENTRAL. 


Fight is Said to be Off for a Year at Least 
After Spirited Buying 
of Stock. 


The fight for the control of the American 
Central Life Insurance Company of Indiana 
is said to be over, with Charles E. Dark, vice 
president, in the ascendancy, and backed by 
A. H. Nordyke, one of the wealthy directors. 
These interests claim ownership of 750 
shares. It turns out to have been a three- 
cornered fight. It was discovered that in 
addition to the inside competitors for hold- 
ings, A. F. Bell & Co., Philadelphia, were 
heavy purchasers. Then the inside buyers 
stood together as against the outsiders. It 
is said the Dark interests went in so aggres- 
sively that they overbought, but mangaed to 
unload some of the surplus on the Quaker 
City rivals. 

The incident is now considered closed for a 
year, outside of slightly strained relations 
among the management. The buying of con- 
trol by two of the directors had naturally to 
be done somewhat surreptitiously and in viola- 
tion of the usual understanding, tacit or ex- 
pressed, that the board of directors will act 
as a body in matters of this kind—or at least 
that no advantages shall be taken of one 
another. In this case the coup was done as 
slyly as it was successfully. The gentlemen, 
supposedly out in the field doing their accus- 
temed work, were quietly killing another bird 
and picking up a bunch of shares here and 
another there among the sixty towns in which 
the stock was wisely distributed. The other 
directors pursued the even tenor of their way 
unsuspectingly at home until their attention 
was attracted by the soaring of the stock’s 
price. That was very late in the game, how- 
ever—too late to get in it with any advantage. 
The average holdings is said to have been 
$400, and these sold on an average for $460. 
The buyers, while they have the majority of 
stock, cannot be said to have control until after 
the next annual election, in March, 1904. The 
shares have fallen back again to normal values 
and their future price will depend, of course, 
on the success of the future management of 
the company. In the meantime the company’s 
business is being pushed with vigor, with little 
indication so far that harm has come out of 
the internecine struggle. 





FRATERNAL BILL IN ILLINOIS. 
The Illinois fraternal insurance organiza- 
tions are pushing a bill in the legislature 
which will correct one great defect of the 


fraternal system. Most of these organizations 
have come to realize the necessity of a re- 





serve fund, but few of them are organized for 
the proper handling of large sums of money, 
while the fraternal laws do not contemplate 
such a possibility. The bill provides for the 
investment of reserve funds, restricting the 
class of securities in which they may be in- 
vested, and authorizing the state insurance de- 
partment to receive and register them and not 
to permit their withdrawal thereafter, except 
for the payment of death claims. Another 
measure before the legislature provides for 
the exemption of reserve funds from taxa- 
tion. 


ae + 
NEW ENGLAND MUTUAL'S COMMISSIONS. 

General Agent McNutt of the New England 
Mutual at Cleveland is having many tribula- 
tions since THE WESTERN UNDERWRITER stated 
that the company had increased commissions. 
His agents want to know why they do not 
share in the increase, and other agents call 
him up and ask him how much he is now 
paying for brokerage business. He says the 
company has not increased commissions for 
several years. 

anal ~~ 
ASSOCIATION PROSPECTS AT DAYTON. 

From replies received from Dayton, Ohio, 
Vice-President Kendall of the National Asso- 
ciation has reason to believe that conditions 
are right now for the organization of a strong 
local association in Dayton and the surround- 
ing smaller cities. The material is there, and 
it requires only the desire on the part of the 
agents, some of whom have already declared 
themselves as favorable, to organize a good 
association. President Farley is showing much 
interest in the matter. If this territory is or- 
ganized, Ohio will have six local bodies. 

~~ + 
GIVES SELECTED BENEFIT POLICY. 

The Mutual Life of New York has gotten 
out a new feature for the company in the way 
of selected benefits. A policyholder is al- 
lowed to select a certain sum that he desires 
to be paid to his beneficiary annually in case 
of a life policy, or to himself in case of an 
endowment for any number of years that he 
chooses up to twenty, and then the full amount 
that. he desires paid at the end of the instal- 
ment period. The company then fixes the rate 
and the proper policy is issued. 

di a7 
MUTUAL GETS TWO GOOD MEN. 

George Hagden, formerly in the Pittsburg 
general agency of the Equitable, has taken 
charge of Carroll county, Ohio, for the Mutual 
Life of New York. Thomas P. Fleeson, for- 
merly in the same office, has taken charge of 
Columbiana county, Ohio, for the Mutual. 
These men were both fine producers for the 
Equitable, and their addition to the Mutual 
force is considered quite an acquisition. 

+ HH 
BANKERS ENDORSE THE COMPANY. 

The New York Life has gotten out a book 
let containing letters from bankers in almost 
every State and Territory indorsing the com 
pany and containing comment on its recent 
annual statement and especially with regard 
to the investments. Mt is ‘certainly a good 
advertising document and the commendation 
of these various financial men is worth having 


KANSAS CITY LIFE’S PROSPECTUS. 

The Kansas City Life, which intends to in- 
crease its capital stock and become an old line 
company, has just gotten out a prospectus 
calling attention to its issue of capital stock. 
The stock is to be floated at $150 per share 
($100 par value). The company will then com- 
mence business with assets of $278,372. At- 
tention in this prospectus is called to the fact 
that Kansas City with a population of 163,750 
people, has only one life insurance company, 
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while Des Moines, with a population of 62,139, 
has eighteen life and accident companies, with 
combined assets of $10,644,972. The company 
calls attention to the increased dividends of 
the eastern companies and the advanced price 
at which the stock of these companies is now 
selling, and calling attention also to the high 
character and business standing of the new 
board and -officers recently elected, it confi- 
dently expects to start on its new career with 
flattering prospects. The company now has 
in force $1,500,000 of life insurance and 1,400 
accident policies, and will have a surplus above 
capital stock of $27,872. 





INCREASED RATES ARE JUSTIFIABLE. 


Wisconsin Insurance Commissioner Makes Pub- 
lic His Examination of the Northwestern 
National Life of Minneapolis. 


The Minnesota and Wisconsin insurance de- 
partments have completed*an examination of 
the Northwestern National Life of Minneap- 
olis. For some time policyholders of the 
company have protested against the increased 
rates in the old contracts. The 
examination was made largely to satisfy these 
policyholders. The company absorbed the 
old Northwestern National of Madison, Wis., 
and the Northwestern Life of Minneapolis, 
and also a Marshalltown, lowa, company. 

At the first of this year the Northwestern 
National had 6,530 policyholders in Wiscon- 
sin, a large number of them being in or near 
Madison. Early this year the company an- 
nounced that it would have to increase its 
rates if its business was to be conducted on a 
safe and solvent basis. The old policyholders 
vigorously protested. Some of them retained 
attorneys, and finally the insurance commis- 
sioner was induced to take the case up. 

Commissioner Host of Wisconsin says in 
his report of the investigation that he found 
deposited with the Minnesota state treasurer 
securities worth $250,000 for protection of out- 
standing contracts, and continues: 

“It is evident that the Northwestern Na- 
tional Life Insurance Company of Minneapolis 
was compelled to readjust the rates of ee 
Madison company policyholders on Jan. 1, 
1903, to enable it to set aside a reserve suf- 
ficient to carry the policies to their maturity. 

“Tt will be seen that of $109,992.58 assets 
turned over to the Minneapolis company, 
after paying expenses and death losses and 
losses resisted and adjusted and reported, as 
well as reserve on all limited payment policies 
and endowments there remains but $24,134.80 
as a reserve to protect the contracts. If the 
company had maintained the rate as charged 
originally by the Madison company, the com- 
missioner of insurance would have been 
obliged to ask the company to levy an extra 
issessment to replenish the reserve, which is 
$68,261. 

“In the readjustment of rates of the North- 
western Mutual Relief Association previous 
‘0 its name being changed to the Northwest- 
ern National Life Insurance Company of 
Madison, the officérs adopted a method based 
ipon- the law under which the company was 

perating, referring to the premium, but took 
no cognizance of a Section which provides for 
he reserve. The stipulated premium law of 
Wisconsin does not agree with the require- 
ments of either the American or combined ex- 
perience tables, nor are the requirements the 

ame as other States. 

“This law allowed the Madison company 

charge, in the readjustment of the old 
business, a rate computed according to the 
ombined table and 4 per cent at age at entry 
into the Northwestern Mutual Relief Asso- 
“iation, and make up the deficiency of this rate 

y charging a lien against the policy, secured 
hv a lien note. 

_“The liens taken were issued as assets in 
je reports to offset the reserve liabilities. 

uch reports were duly approved, and the 

pany licensed. These liens, having been 
approved, they were considered in the con- 
tract of reinsurance, entered into by the Madi- 


.n company and the Northwestern National 
life at Minneapolis. 


assessment 





The Madison business. 
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was carried i the Northwestern Life 
at Minneapolis for about seventeen months 
without readjustment of the rate, or 
interpreting the contract according to its con- 
ditions, and as the rates were not sufficient 
to meet mortality, and the liens charged were 
recognized as valid assets, and as they were 
a consideration in the readjustment of the 
policies against which they were charged, the 
Northwestern National of Minneapolis offset 
the reserve with the reserve liens on these 
policies. 

“Such was the intention in the readjustment 
and was necessary in view of the fact that the 
rate charged -was not sufficient to carry the 
insurance and create the statutory reserve. 
Previous to Jan. 1, it was prope: to take credit 
with the reserve portion earned on each lien 
note, for the reason that these notes were a 
part of the consideration in the readjustment, 
and the readjustment was not complete with- 
out these notes being taken into considera- 
tion. 

“Under the readjustment the lien notes 
should not be considered as an asset in off- 
setting the reserve, for the reason that the 
premiums charged by the reinsurance made 
Jan. 1, 1903, are considered sufficient to carry 
the net amount of imsurance provided for by 
each policy. 

“Under the readjustment lapsation will un- 
doubtedly cause an adverse selection in this 
business, so the death rate is liable to be 
greater than the provision made by the com- 
bined table. 

“The Northwestern National Life was com- 
pelled to interpret the contract strictly ac- 
cording to law, by charging an annual term 
rate sufficient to enable it to set aside the 
reserve required according to law or else ask 
the commissioner of insurance to order an 
assessment to be levied. 

“The rates now charged, including the in- 
terest on the lien notes, are sufficient to carry 
the net amount of insurance provided by each 
policy during each year.” 

In the report of J. L. Nedderson and H. F. 
Lehrall to Mr. Host of the examination of the 
transfer of the Madison company to the Min- 
neapolis company, they say: 

“According to the inquiries received at the 
Wisconsin insurance department, the officers 
of the Madison company never stated the true 
condition of their new policies, and led the 
policyholders to believe that the rate charged 
was a flat rate and would never be increased, 
giving the members in exchange for their old 
assessment policies one that provided for an 
increasing term reserve, according to attained 
age. These contracts were not based upon the 
American experience table of mortality and 
4% per cent interest, as the Wisconsin law 
provides, but upon the combined experience 
table of mortality and 4 per cent interest, ac- 
cording to conditions on the back of the poli- 
cies, which is also the Minnesota standard.” 





EXECUTIVE COMMITTEE HOLDS MEETING. 

The executive committee of the National 
Association of Life Underwriters met at Hart- 
ford last week, being entertained by the Hart- 
ford companies and the Connecticut Associa- 
tion of Life Underwriters. The annual con- 
vention will be held in Baltimore October 13 
to 15. A committee was appointed to prepare 
a constitution for local associations which 
can he adopted to their peculiar conditions. 
This is intended as a guide for local bodies. 
An attempt was made by Mr. Fitzpatrick of 
Portland. Me., to have a new constitution 
adopted by the National association, but this 
was voted down. In addition to the prizes for 
the Calef cup, the Williams vase and the 
Vrooman $25 prize for essays, Dr. S. L. Ful- 
ler of Chicago offers a second prize of $15 
in the Vrooman contest. Mr. Golden of New 
York offers a prize of $10 in the same con- 
test. Colonel Vrooman also stated he would 
give a handsome flag to the association mak- 


ing the largest gain in new membership dur- 
ing the year. 





H. C. Pegram, manager of the Calumet 
branch of the Mutual Life at Chicago, has 
now started a force of ten or a dozen men to 


work, and the prospects of the agency are 
flattering. 
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LIFE NOTES. 


J. H. B. Woodroffe of Des Moines 
in Colorado for the Mutual Life 
York. 


J. L. Brinistook of St. Louis has been ap- 
pointed state agent of Missouri for the Mutual 
Reserve Life. 


W. G. Duncan of Des Moines becomes 
agency superintendent of the Security Trust 
and Life in Iowa. 


Albert Allen of Evart, Mich., has gone into 
the Upper Peninsula of Michigan as general 
agent of the Illinois Life, to organize that 
territory. 


T. H. Jones, who has been insructor of 
agents for the New York Life at New Orleans, 
has been appointed supervisor of agents in 
Ohio for the Federal Life. 


Charles Challen, a life insurance agent at 
Toledo, has been arrested on the charge of 
procuring insurance on a dying woman by 
having another party impersonate her. 


General Agent McNutt has secured as 
manager of the New England Mutual at To- 
ledo I. M. Rosenthal. He is a Yale graduate 
and very prominent in Hebrew society. 


The Missouri State Life Insurance Company 
of St. Louis has made application to be ad- 
mitted to Arkansas. This is in line with the 


company’s policy of branching out in the South 
and West. 


Wm. E. Schilling, general agent of the 
Equitable Life, with headquarters at Laporte, 
Ind., has been appointed manager for the State 
of Indiana, the life department of the Trav 
elers, with headquarters at Indianapolis. 


A contest in the Cleveland district of the 
Mutual of New York for the second quarter 
of the year is creating considerable enthusiasm 
The first prize is a hundred dollar gold watch 
and the second a beautiful gold fountain pen. 


George R. Wilson, Jasper, Ind., has been ap- 
pointed district manager of the State Life for 
southern Indiana, where for twenty years he 
has been one of the well-known educators. 
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He is a brother-in-law of President A. M. 
Sweeney. 
William Grummett, superintendent of the 


Metropolitan at Canton, Ohio, and president 
of the Eastern Ohio Association of Life Un- 
derwriters, has been transferred to Columbus, 
where he will write ordinary business for the 
Metropolitan. 


William F. Post. assistant superintendent 
of the Western & Southern at Norwalk, O., 
died last week. It is claimed that the cause 
of his death was a railroad accident which oc- 
curred a few weeks ago on the C., E. & W. 
electric railway. 

The State Life’s returns for the first quar- 
ter of this year show $3,900,800 new business, 
as compared to $2,669,950 for the correspond- 
ing period of last year—an increase of 46 per 


cent; and income of $371,895, as against 
$246,255—an increase of 51 per cent. 
J. D. Wells of New York, United States - 


manager of the North American Life of To- 
rento, has resigned to give his whole time to 
Private interests in British Columbia. L. A. 
Wilson of Syracuse. with the title of sunerin 
tendent, will take charge of New York State. 
A new general agency will be established in 
New York City and other points in the State. 


Special Master E. B. Dillon held a hearing 
in the office of the attorney-general April 9, 
in the suit in mandamus brought by the 
Knights of the Modern Maccabees to compel 
Superintendent of Insurance Vorys to admit 
the order to the state of Ohio. The super- 
intendent has refused to license this organiza- 
tion on the ground that its name is similar 
to that of an order already doing business 
in the State. The hearing has not yet been 
concluded. 


Quite a wrangle is on in the Nebraska 
House over a bill to enable natural premium 
companies to reorganize on an old line basis. 
Managers of some of these stipulated premium 
companies which desire to reorganize worked 
for this bill. There was an amendment attached 
to the bill to prevent such companies from 
issuing special contracts. It is stated that 


the speaker of the House promised to support 
the bill and is now seeking to amend it to 
defeat it, 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


in, 


‘e Educational and Semi-Technical Features Discussed. < < 





a NE of the greatest problems-for life 
% insurance companies and managers 
; | is the procuring of good agents. 
2S The field executive gives days 
and nights to pondering and studying this 
question and devising means to attract 
the right kind of men to sell life in- 
surance. Some companies that are for large 
volume feel impelled to start almost any sort 
of an agent out with a rate book, and have 
thus done much to demoralize this feature of 
the business. They have lowered the plane 
of life insurance soliciting and put it in ridi- 
cule. Men regardless of qualification, edu- 
cation or ability or address have been sent out 
to scour the country. They are not such men 
as could command the attention of business 
or professional men, and hence have been re- 
garded in the same light as canvassers for 
books or shoestrings. 





‘< 


In other lines of business workmen are re- 
quired to have some training or knowledge of 
the business. They are taught its rudiments, 
and either grow in it or study it sufficiently 
to enable them to act with intelligence before 
they are given any responsibility. In life in- 
surance the rate book is put in the hands of 
Tom, Dick and Harry, who has made a fail- 
ure in other vocations and who is set to work 
to tackle men on life insurance. This custom 
on the part of some companies has disgusted 
men who have been approached to purchase 
policies. 

Ne 

It has gotten to be the case that a manager 
is lucky if he secures one good man out of 
every twenty-five that he starts in the business. 
Successful life insurance solicitors whg have 
been well trained in their craft need have no 


trouble in finding a profitable anchorage. The: 


one great difficulty that they meet is being 
compelled to compete with the hoi polloi who 
are scavengers in the field, many of them 
unable to get business by honorable, ethical 
methods, and hence resort to rebating and 
other disreputable practices. Men who dignify 
the calling have become very nauseated when 
they are brought face to face with such com- 
petition. It is very humiliating to be beaten 
by this low grade of solicitors, who use unfair 
means. Business and professional men usually 
form their opinions of any department of 
life’s activity by those who represent it, and 
they cannot help, therefore, from sizing up life 
insurance by the agents who approach them 
and those with whom they are acquainted. 
Many of the large companies especially seem 
to have transcended all bounds in hiring men. 
They are willing to give anyone a trial re- 
gardless of his ability or past record. The fact 
that the vocation of life insurance has been so 
greatly lowered in dignity and prestige by this 
motley crowd has served as a barrier to keep 


GENERAL AGENTS. 


The SECURITY MUTUAL LIFE has a 
little territory left in Ohio which it will 
contract toa reliable General Agent. The 





contract is direct with the company, and is 
a valuable one to a man who can produce 
business. Address Home Office or 
WM. BOSWELL, Agency Director, 
CINCINNATI. 








good men out of it who might otherwise have 
been induced to enter the calling. Such com- 
panies as the Northwestern Mutual, the Union 
Central or Massachusetts companies, the 7£tna, 
Provident Life & Trust, National of Vermont 
and other companies of that nature have done 
much to elevate the character of life insurance 
agents. They are not high commission com- 
panies, and hence have attracted to their ranks 
men who are anxious to build up a renewal in- 
come and who have hopes of making life 
insurance a permanent calling. The very best 
talent in the business, taken as a whole, can 
be found in companies of the character named, 
and all credit is due them for holding up the 
banner of life insurance from trailing in the 
dust. 
Ne 


The great trouble with the rounders is that 
they become so accustomed to unprofessional 
practices that they are unable to be diverted 
from these methods, and hence ultimately come 
to grief. There is nothing more pitiable than 
the final course of every high pressure man. 
He works for the present only, giving away 
$25 for $1, is always without means, has be- 
come a chronic borrower of money, goes from 
company to company seeking advances, and 
finally, when he becomes an outcast, usually 
resorts to criminal methods to procure funds. 
Many of the life insurance agents who go 
wrong can trace their beginning back to re- 
bating. 

It is a healthful sign of the times to note 
the efforts that are being made to educate 
young men in the theories of life insurance 
and its practice, and to offer opportunities for 
those in the business to better equip them- 
selves for their work. In various institutions 
of learning, insurance courses are now being 
provided, and the life underwriters association 
movement is acting as an educator in the field. 
The leaders of the association movement rep- 
resent the highest class of men in the business, 
and they leave a healthful influence on the 
solicitors who form the ranks of the active 
workers. 

‘Ne 

Whether the better element in the business 
will succeed in bringing back the pristine glory 
remains to be seen. It is to-be hoped that it 
will. When business men are approached for 
life insurance by representatives of the com- 
panies, whether they purchase a policy or not, 
they form some opinion of the agent. ‘There 
is no good reason why life insurance in its 
field work should not have the same reputation 
as banking. The reputation of the life in- 
surance agent should be the highest and it 
should reflect honor on his company. The 
time seems to have arrived when the only 
dignity that some agents possess is that which 
is given them by their companies. There 
should be a reflex action, both adding dignity 
and power to each other, 

ee 
WHAT ARE NAMES WORTH ? 

The Mutual Life Insurance Company of 
New York has received applications for in- 
surance from the following named individuals: 
Thomas Careless, Samuel Rathouse, Edward 
Blush, Ben Waffle, Johnny Bearup, August 
Goodchild, Tommy Memory, Braxt You, John 
Halfpenny, Frily Jiggets. Napoleon Paradise, 
Care Heavenrich, Henry Swindler, Hattie Dol- 
lar, Chester Billetdoux, Albert Rainbow, Peter 
Ditto, George Warboy, Louis Devilbess, J. 
Wood Toodwine, Alexis Mustard, Small Mat- 
ter. 

st FS SS 


The National Life, U. S. A., has been ad- 
mitted to Michigan. 





LIFE INSURANCE DEMANDS 
THE RIGHT KIND OF WORKERS 


Capt. F. A. Kendall of Cleveland, manager 
of the Penn Mutual, at the banquet of the 
Cleveland Life Underwriters Association said, 
in response to “Our Association :? 

“These are strenuous times, and demand 
strenuous men. As President Roosevelt said 
only a few days ago to the students of Ann 
Arbor, ‘There is no room in America for an 
idler. A man must have a desire to accom- 
plish something, and if he hasn’t then there 
is scant use for him.’ This is true, whatever 
vocation in life one may follow. The old 
motto, ‘Everything comes to him who waits,’ 
in these modern days is changed to ‘Every- 
thing comes to him who hustles while he 
waits. "Tis the day for hustling, not for the 
laggard. The watchwords for success are 

et busy,’ ‘do it now.’ The ‘manna’ business 
has no place in modern life. It is up and be 
doing, and not put off till to-morrow what 
should or could be done to-day. 

“This sort of activity is nowhere in greater 
demand than in the life insurance business, 
which holds no place for the drone, the sport, 
who are soon ‘put out of business,’ and their 
room occupied by the ambitious and the indus- 
trious. “Tis the survival of the fittest, and 
he who would win must see to it that he is 
not crowded out of the procession and lost in 
the shuffle. 
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“This is the spirit that has been inaugurated 
in this beginning of the Twentieth Century, 
and every line of endeavor is squeezing out 
mercilessly him who does not carry the banner 
of success. This may seem to be a heartless 
procedure, but it is necessary with the com- 
petition that exists for the successful prosecu- 
tion of business enterprises. ’Tis a common 
saying that business is not done ‘for glory’ 
nor ‘for one’s health,’ but for profit,- hence all 
the necessary means for securing that profit 
are employed and none other, all else is elimi- 
nated and thrown on the scrap pile, whether 
it be men or machinery. This apparently cruel 
process began two thousand years ago, as we 
read in Holy Writ the parable of the talents, 
where that which the weaker had was taken 
from him and given to him who had made the 
most profitable use of his. ‘Poor faces’ and 
‘hard luck stories’ do not pass current to-day. 
We look, listen and sympathize for the mo- 
ment, and then turn the deaf ear. It is said 
that the greatest sin of the world is idleness 
and the shiftlessness and improvidence that 
go with it and result in most of the poverty. 
suffering and crime which prevail the world 
over. Our jails and almshouses are not filled 
with the industrious and thrifty. If not in 
dustrious and ambitious to succéed, if not 
courageous amid discouragement, he who fol 
lows our craft may not expect to find any 
different results from that which obtains in 
any other pursuit. The unsuccessful agent 
must fall by the wayside and drop out of the 
ranks. This inexorable discrimination against 
lazy men does not pertain especially to our 
business. It is common tto all. The lazy 
lawyer will lose his clients; the careless, inat 
tentive doctor will lose his patients; the shift 
less banker will lose your money and mine: 
the teacher, if not efficient and progressive, 
will lose his place; and even in the humbler 
walks of life the men that idle in the trenches 
will be told to get out. This is natural, and 
it is right. Time is money, and is not to be 
wasted. Even if it is your-own time, your 
family or your creditors may suffer; and, if 
it belongs to another, you are simply a graftet 
and have no claim for wages. 

4 


“In our business, conducted as it is, de- 
pendent for success upon alert, industrious, 
vigorous solicitors, the average men, who are 
deficient in these qualities, unable to overcome 
its discouragements, are inclined to full into 
the habit of loafing and idling their time away: 
and unless they can be made to brace up and 
develop vim and vigor, they would much bet- 
ter retire from the work and seek some other 
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vocation where such traits are not absolutely 
necessary for procuring a decent living. This 
tendency to procrastination and idleness has 
been so marked among the great army of men 
engaged in it that managers have adopted all 
sorts of schemes and methods to wake them 
up and have them ‘get busy.’ The most suc- 
cessful manager of agents in modern times in 
this country told me that, with his army of 
men it was absolutely necessary, in order to 
get them at work, to open contests for a lim- 
ited period, to get up a rivalry among them 
and to offer the winners ‘bonuses of money, 
presents of all sorts, jewelry, trips and gew- 
gaws. Warming chairs is a great industry 
which the average agent takes to as naturally 
as the duck does to water. 
‘e 


“On the other hand, there is no school so 
beneficial and instructive to make an alert busi- 
ness man as the faithful, vigorous prosecution 
of the life insurance business ; and to the 
hustling man no business offers such golden 
opportunities for financial success, and that, 
too, without capital other than effort and in- 
dustry well directed. A successful life in- 
surance man is in demand in other lines, and 
we have a brilliant example of that fact 
through the drafting of one of our former 
Cleveland agents, George W. Perkins, to be 
the coadjutor of that Napoleon of finance, J. 
Pierpont Morgan, who is as powerful and in- 
fluential in the world as any crowned king. 
This example and others of similar character, 
should lead you all to have a high regard 
for your business and respect for the work. 
You may think that it is looked down upon 
and discredited, but you are mistaken. It is 
not the business that is in disrepute, but it is 
the methods often employed in doing it by 
agents that are a discredit to it. A business 
that has in its coffers billions of money, comes 
to the rescue of the country with its power 
and means when financial disaster threatens, 
with whom the government consults with re- 
gard to the protection of the great financial 
interests of the country, and which in times 
of stress and war has generously lent a help- 
ing hand, must thus command the respect of 
the whole people. The great managers of 
these financial trusts are regarded as leaders 
in the financial world, and their social rank 








is behind that of no other chéahs and yet these 
institutions would, in a few years, die of dry 
rot were it not for the results of the efforts 
of the successful field men. We respect the 
great lawyers of repute in our land, and yet 
the profession is infested with a low class of 
members, who are denominated as ‘shysters,’ 
through their dishonest and _ disreputable 
methods. We hold in high regard the medical 
profession, but it is infested with quacks and 
disreputable «criminal practitioners, and has to 
organize associations to sift out the good from 
the bad. We reverence the cloth, and yet 
among these holy men are wolves in sheeps’ 
clothing. We look up to the bankers, and yet 
hundreds and thousands of confiding people 
are lamenting the loss of hard-earned savings 
through their speculations, while the thieves 
seek abiding places in foreign lands to avoid 
punishment for their faithlessness to their 
trust and their dishonesty. It is not, there- 
fore, the business itself that is in disrepute; 
it is only the bad men that disgrace it. We 
have men engaged in our business here who 
are regarded as valuable, influential citizens 
and who hold high places in the community, 
official positions in banks and other enter- 
prises, but they have all earned these honors 
and places through their integrity, their in- 
dustry and thrift. Do not, therefore, declaim 
against your business, but cry out against the 
men who are bringing us into disrepute and 
endeavor to eliminate their methods or them- 
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selves, if they insist upon ‘continuing in their 
evil ways. It is up to each to make his place, 


his reputation as a man of standing and honor 
among his fellows. If you feel you are dis- 
crediting your vocation, look within and inspect 
yourself, and see if it is not your own fault. 


‘Ne 


“As I have said, every profession or occu- 
pation has its portion of men who are not 
working on right lines, and to influence and 
draw such into right modes of thinking. and 
acting, these professions and occupations have 
their associations, founded on right principles, 
who organize first with all those well disposed, 
then combined, endeavor to draw to their 
ranks those who are inclined to disregard 
those right principles in their methods of ssoele 
Some men seem to like crooked work better 
than straight. Tom Reed, in one of his 
speeches, said: “There is something very cap 
tivating about the wrong side, or else the 
righteous would not have such a hard time 
in trying to keep things going along right. 
If it was easier to do right than wrong, every- 
one would do right, and that would crowd 
the righteous badly.’ 

“To remedy some of these 
have done our business harm, our association 
was formed. Its purpose and aims are well 
known. That ours has accomplished much to 
attain its end is attested by the presence of 
this bright and intelligent array of members. 


methods that 





TRIBUTE TO LIFE INSURANCE. 


THe WESTERN UNDERWRITER takes pleasure in presenting in its 


“Special Life Number” 


a letter to the editor of this paper from Mayor Julius Fleischmann of Cincinnati. Mr. 
Fleischmann is a young man, who has come rapidly to the front in Cincinnati politics and 


is now regarded as a strong possibility for governor of Ohio. 


the coming men in the Ohio political field. 
of Cincinnati. 


the late Charles Fleischmann, 


the millionaire yeast manufacturer. 


He is looked upon as one of 


Mr. Fleischmann is an ardent Republican and 
recently closed a campaign against M. E. Ingalls, who was his opposing 
The victory for Mr. Fleischmann is all the greater 
tinguished citizen and president of the Big Four Railroad. 


candidate for mayor 
as Mr. 
Fleischmann is 
He is president of the 


Ingalls is a dis 
Mr. 


a son of 


Market National Bank, the Union Hay and Grain Company and a director in several other 


important corporations of Cincinnati. 


He is about 


thirty years old. His tribute to life 


insurance as herewith presented will be read with great interest. 





JULIUS FLEISCHMANN. 


Cincinnati, Ohio, March 24th, 1903, 


Editor "Western Underwriter®, 


Dear Sir:- 


City. 


In response to your request for an expression from me as to 


my belief or non-belief in Life Insurance, I beg to state that I am 


and have always been a firm believer in it and my belief in it is growing 


firmer daily. It is, to my mind, an absolute necessity to a business 


man for no matter how secure he may feel in the strength and prasperity 


of his business, he cannot foretell what adverse conditions the future 


may develop and Life Insurance as constituted today affords a safeguard 


and protection that is practically indespensible. It is a splendid 


investment for the insured as well as the beneficiaries. 





Very truly yours, 
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Its influence has not been confined to this 
city or country. The agitation of the impor- 
tance of elevating the methods of doing busi- 
ness through the local and National association 
has brought forth good fruitage, even where 
no associations exist. 

“In addition to the cultivating of an era 
of good feeling among brother agents, I regurd 
the association’s influence as beneficial in every 
respect, educational as well, and-one giving 
encouragement to the new entrants into our 
work, and leading them up to the practice of 
high honorable methods of presenting the 
business, bringing with it greater emoluments 
and greater self-respect.” 


es se Ss 


MANAGER JOSEPH ASHBROOK— 
A STUDY OF HIS CHARACTER. 





A man is usually of more interest than 
what he accomplishes, though the interest in 
the man very largely arises because of what 
he accomplishes. In other words, the results 
show what there is in a man; show his abil- 
ity to leave his mark upon his day and gen- 
eration; show his grasp of opportunities ; show 
his ability to compel other men to. work out 
the plans which his brain has conceived. So 
in every great enterprise which attracts atten- 
tion, the source to which one must get back 
if one would understand it, is some man. 
He may be, and very often is, a plain, simple 
sort of a man with no pretenses of being 
able to sway the world, but’ possessing withal 
that wonderful thing called power; that thing 
which defies analysis, but which all recognize 
when they meet it and take off their hats, as 
it were, in recognition of what it compels. 

™ 

The man who compels by the sheer force of 
his ability is always an interesting figure. 
Such a man is Joseph Ashbrook, manager 
of the insurance department of the Provident 
Life and Trust Company of Philadelphia. He 
is simple, unaffected, considerate of others 
and of their opinions, but holding unflinch- 
ingly his course toward the accomplishment 
of that which he deems right. A man of 


peculiar charm when one meets him in con-, 


versation, broad in his sympathies, quick in his 
appreciations, and helpful in his suggestions. 
He has built up and bound together with his 
personality one of the most successful agency 
corps in the United States. He has not ac- 
complished this with brass band methods, or 
with catchy literature, but by the power of a 
thorough understanding of the life insurance 
business and an equally thorough apprecia- 
tion of the possibilities of men. 
.@2 

It is worthy of note that one scarcely ever 
hears of a Provident Life and Trust agent 
entering the employ of another company. 
They have learned the good points of the 
Provident until they thoroughly believe that 
while there may be other good companies, 
there is none quite the equal of the Provi- 
dent, 

These men are very largely what Manager 
Ashbrook has made them. He took hold of 
them as ordinary raw material, kept them 
at the home office, taught them, trained them, 
helped them, and when they understood the 
art of selling life insurance, according to the 
Provident Life and Trust method, sent them 
out into the broader field. Most of the Provi- 
dent agents have had the benefit of this home 
office training. Some companies take an 
agent, give him a rate book and an application 
and set him to work. If he succeeds, all good 
and well; if he fails, another man is tried. 
Not so with the Provident men. They are 
carefully selected, hand-picked, as it were, by 
the manager himself, imbued with his spirit, 
saturated with the methods of the office, and 
when they go out it is a hopeless task for 
any company to try and get one away from 
their allegiance. 

It is hard to say just how this is done, but 





after a man sits down and talks with Joseph 
Ashbrook for an hour he can readily under- 
stand that he possesses in more than ordinary 
measure the power of inspiring men under his 
direction. Agents in Philadelphia say that 
no matter what other policies a man they seek 
to insure possesses, it is pretty certain that he 
will have a Provident policy. In Philadelphia 
these Provident agents often hunt in couples 
and they usually get what they go after. 

There are few more convincing speakers in 
the life insurance business than Joseph Ash- 
brook. He is willing to concede his opponent 
the very strongest statement of his case, then 
by convincing argument and happy illustra- 
tion he so establishes his position that his 
audience wonders if there can be any other 
side than the one he is advocating. Pos- 
sessed of a commanding presence, a pleasant 
voice, a suave manner and a wide acquaint- 
ance with men and literature, a speech by 
Joseph Ashbrook means a treat for his audi- 
ence. He can be merciless in his arguments. 
He neither gives nor asks quarter as regards 
the positions which he has carefully thought 
out, 

“e 

There is a striking resemblance among the 
Provident agents. They are easily picked out 
in a crowd of life insurance agents by one 
familiar with the Provident methods. They 
are pretty good agents, though none of them 
quite equal their chief. They have been 
taught and have learned their lesson, but 
there is a certain breadth of outlook, a cer- 
tain spirit of appreciation, a certain realization 
of the length and breadth of life insurance in 
Mr. Ashbrook which most of his agents do 
not possess.. They have his intensity, but not 
his outlook. They have his devotion to life 
insurance, but coupled with it a tendency in 
most cases to a certain pharisaical type, which 
is absent in the chief. They are good men 
and good life insurance agents, but they lack 
an indefinite something, which lack separates 
them from being really what are called great 
salesmen of life insurance of the modern times. 
Gather a group of life insurance managers 
together and Joseph Ashbrook ranks well up 
in the front. Gather a group of life insurance 
agents together and there are others who rank 
considerably higher as life insurance sales- 
men of the modern type than do those repre- 
senting the Provident Life and Trust. They 
are, however, high grade men and a credit 
to the business. 

Ne 

It is all the more tribute to the organizing, 
training and developing powers of Mr. Ash- 
brook that he has been able, out of ordinary 
material, to develop an agency force which 
remains loyal to the company, though more 
compensation might be secured from other 
companies. The Provident idea and the Prov- 
ident method have been so firmly instilled 
into these men that there is no room, nay, 
there is no desire to form any other connec- 
tion. There are larger agency forces in the 
country; there are companies doing more 
business; there are companies which stand 
especially for certain ideas more than the 
Provident, but there is no other company in 
the country which has developed an agency 
force so loyal under all circumstances, so 
proud of their representation, so deaf to the 
voice of the agency superintendents of other 
companies as that of the Provident Life and 
Trust. That this is so is due to Joseph Ash- 
brook. This is a unique thing in life insur- 
ance and makes him one of the most interest- 
ing figures in the life insurance world. 


THE AATNA LIFE 


has a little excellent territory in 
Ohio not yet occupied. Three good 
agents wanted immediately. 


COLLIN FORD, Manager. 
Aetna Blidg., 413 Vine St., Cincinnati, 0. 








NEW POLICIES THAT HAVE 
RECENTLY BERN ISSUED. 





The Hartford Life is now giving an acci- 
dent policy with any life contract, the face of 
both being the same. This is not a combined 
policy, but each is issued separately. No acci- 
dent contract, however, will be given without 
a life policy goes with it. The accident con- 
tract can be discontinued at any time, leaving 
the life policy in force. Only death benefits 
are paid in the accident feature. It costs $2.50 
a year per $1,000 and 50 per cent commissions 
are paid, with no renewals. The following is 
the accident policy: 

$5,000 
HARTFORD LIFE 
INSURANCE COMPANY, 
Hartford, Connecticut. 
CHARTED 1866. 


In consideration of the warranted  state- 
ments made by the insured, hereinafter speci- 
fied, and of the yearly premium of $12.50, 
and subject to the conditions hereinafter 
named, does hereby insure J. A. Levin of Chi- 
cago, Ill., for the term of twelve months from 
the 17th day of April, 1903 (commencing and 
ending at twelve o'clock, noon, standard time), 
against death resulting from or through vio- 
lent and accidental means, external to the 
body of the insured, said accident happening 
during said term, as follows: 

If death results solely from such injuries 
within ninety days after the happening of said 
accident, and such injuries have not been con- 
tributed to, nor complicated, by any disease or 
bodily or mental infirmity, then, and in that 
case, the said company will pay the sum of 
five thousand dollars to the beneficiary or 
beneficiaries, person or persons entitled to col- 
lect under the original policy, to which this 
policy is supplemental, as below provided: 
THIS POLICY IS ISSUED AND AC 

CEPTED SUBJECT TO THE FOL- 
LOWING CONDITIONS, 
And as a Supplement to the Original Policy, 
No. ...., on Life of said Insured. 

1. The yearly premium may be paid in 
semi-annual instalments of $1.50 or in quar- 
terly instalments of 75 cents if.the premium 
on the aforesaid original policy is so payable, 
but any unpaid instalments, not yet due, shall 
be deducted from a claim. There shall be no 
insurance under this policy or any renewal 
hereof unless the premium due hereon and also 
the premium on the aforesaid original policy 
shall have been actually paid and accepted 
prior to any accident by reason of which claim 
is made. The company reserves the right to 
cancel this policy at any time, except within 
ninety days after a notified accident, by re- 
funding to the insured the amount of said pre- 
mium, less a pro rata share for the time the 
policy has been in force. The company’s check 
mailed to the last known address of the in- 
sured with notice of said cancelation shall be 
sufficient evidence of such cancelation. 

2. If the insured is injured fatally while 
engaged temporarily or otherwise in any occu- 
pation or exposure classed by this company as 
not insurable against accident, the total limit 
of liability of the company under this supple- 
mental contract shall be the amount paid by 
the insured as premiums herefor. 

3. This insurance does not cover disap- 
pearance; nor death resulting wholly or partly, 
directly or indirectly, from bodily or mental 
infirmity, or disease in any form; nor does it 
cover fatal injuries resulting from fits, vertigo, 
somnambulism, medical or surgical treatment 
(unless necessitated by an accident under this 
policy) ; nor resulting from war, duelling or 
violating law; nor sunstroke or freezing; nor 
due to unnecessary exposure to obvious risk 
of injury or obvious danger; nor to 
death following bodily injuries of which 
there existed no external or visible mark upon 
the body, of contusion or wound sufficient to 
cause death (accidental drowning only ex- 
cepted); nor to death due to injuries inten- 
tionally inflicted upon the insured by any other 
person (except assaults committed for the sole 
purpose of burglary or robbery), whether such 
other person be sane or insane or under the in- 
fluence of intoxicants or not; or due to in- 
juries received while fighting or in a riot; or 
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due to injuries intentionally inflicted upon the 
insured by himself; nor due to injuries re- 
ceived while under the influence of intoxicants 
or narcotics; nor to death resulting from gas 
or poison in any form or manner; nor if the 
insured shall die as the result of any act or 
means done or contributed to by himself, 
which, if used or done while in possession of 
all natural faculties would be deemed self-de- 
struction; all of above causes of death being 
risks not contemplated in, or covered by this 
insurance, 

4. Immediate notice by registered letter of 
any accident or injury on account of which 
claim may be made, shall be given said com- 
pany at Hartford, Conn., with full particulars 
and full name and address of the insured; and 
unless the aforesaid registered notice shall 
have been mailed immediately after the hap- 
pening of said accident, and affirmative proof 
of said death be furnished within five months 
from the happening of such accident, showing 
also that the same was the proximate result of 
external, violent and accidental means, the 
company shall be released from all liability for 
the payment of any claim based thereon. 

5. Any claim under this policy shall be sub- 
ject to proof of interest. A copy of any as- 
signment shall be given to the company within 
one year. The company will assume no re- 
sponsibility for the validity of assignments. 

6. Any medical examiner of the company 
shall be allowed, as often as he requires, to 
examine the person or body of the insured, in 
respect to alleged injury or cause of death. 
In case of autopsy being held, the company 
shall have due notice and opportunity for its 
medical examiner to be present and participate 
therein, and the company shall have the right 
to demand an autopsy if none has béen held. 

7. This insurance does not cover injuries 
received in wild, uninhabited or uncivilized 
regions, nor in any part of North America 
lying north of the fifty-fifth degree of north 
latitude, nor in Europe and Asia north of 
the sixtieth degree of north latitude. 

8. No agent has authority to waive or 
change any condition or provision of this 
policy, nor shall it be claimed that the com- 
pany or agent has knowledge of any risk or 
exposure which is not set forth herein, and no 
waiver or change nor the issue of any permit 
will be valid unless in writing, signed by either 
the president, vice-president, secretary or as- 
sistant secretary of the company. 

9g. The insured, by the acceptance of this 
policy, or of any renewal thereof confirms the 
following statements in his application, which 
he warrants to be true, viz.:—that his occupa- 
tion under which he agrees to accept this in- 
SUE OE WR ic as anes dacoaskinde were 6 
and that it requires of him nothing except the 
ordinary and usual duties of that occupation, 
and that he has no other occupation, and that 
he does not contemplate a change in occupa- 
tion; that he has not in contemplation any 
special journey or undertaking, except as 
stated, if at all; that his hearing or vision is 
not impaired, that he has never had, nor is he 
subject to, fits, diseases of the brain, bodily or 
mental infirmity. 

10. Each and every renewal or extension of 
this insurance shall be subject to each of the 
above conditions. 


HARTFORD LIFE INSURANCE COM- 
PANY. 
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Geo. E. KLeeney, Pres. 
Er ee , Secretary. 
s&s © 


The Union Life of Indianapolis has quit 
lichigan for the reason it cannot secure 
gents. 


WE WANT YOU 


As district manager for the Franklin 
Life Insurance Co., of Springfield, Ill. 
Good territory in Michigan, Indiana or 
Ohio. To men of character and ability, 
liberal renewal contracts will be given. 


INVESTIGATE. 


Address W. F. WORKMAN, 
General Manager of Agencies, 
SPRINGFIELD, ILL. 








SOME ESSENTIAL FEATURES INj 
THE SELLING OF LIFE INSURANCE. 





Life insurance agents are good haters, but 
they often show poor judgment and this poor 
judgment generally arises from lack of infor- 
mation. An agent will sometimes blow into 
an office with a long tale of woe about how 
some other fellow has done him out of an 
application by low, mean, underhanded ways. 
If he is queried it is found his knowledge is 
very much less than his guessing ability. Be- 
cause he failed, he promptly concludes that he 
is a victim. He probably is a victim, but not 
to the guile of the other agent so much as to 
his laziness, or, if that word is too harsh, his 
neglect to follow up a case. 

Right here is a point quite frequently not 
enough taken into account by life agents. They 
are persistent, but they are not persistent for 
a long eriough time. Take an ice pick and a 
cake of ice. One makes quite a deep hole 
without apparent impression, when suddenly 
the cake separates. The agent oftentimes 
thinks he ought to land a policy on the second 
visit. Not getting it in that length of time, 
he quits. Along comes another agent and se- 
cures the application. Novelties and surprises 
may win now and then a big application, but 
plain persistency every day, six days in a week, 
if necessary, is about the best equipment a life 
insurance agent can have. It is hard to go 
back time after time without results, but most 
things in this world that are worth having are 
of slow growth. 

Someone has remarked that tact is an 
agent’s most essential qualification. Tact 
really means common sense and the man who 
does not possess common sense has no busi- 
ness to go into the life insurance business. 
Any discussion concerning the work of an 
agent takes as its primary presumption that 
the man had common sense. Foolishness will 
make the best plans and the most thorough 
advice of no account. It is an old, old sub- 
ject, this selling of life insurance. Old as it is, 
however, the fact remains that knowledge, 
courtesy and persistence are the three fea- 
tures which in most cases lead to success. 

Knowledge does not mean the gathering up 
of all the stones one can find to throw at a 
competitor. It does not mean either to simply 
overwhelm the prospective applicant with 
one’s wisdom. An agent may know it all, but 
if he tells the man he is trying to insure all he 
knows, he will simply confuse the prospect 
and a confused man will not as a rule, sign 
an application. So knowledge means to know 
a whole lot that one does not tell. First of 
all, an agent should know everything about 
the goods he is selling that it is possible to 
know. Do not allow an applicant to surprise 
you with any question concerning your policy. 
It is your business to know all about them and 
he expects you to know. 

Knowledge without courtesy is handicapped, 
because it prevents your knowledge being 
properly presented to the person you are try- 
ing to insure. If you would sell your policy, 
you must get a hearing. To get a hearing, 
you must come with your best foot forward. 
There may be a hole in the heel of your shoes, 
but keep that out of sight, and only let the 
gentleman see the nice polished toe. You may 
think you are bound to fail in this particular 
instance, but the more reason for your being 
nice about it, because the gentleman may re- 
member your being nice some day when the 
memory may be of value to you. Courtesy 
is bound to win a hearing in the end if you 
have knowledge; the hearing ought to be all 
that is necessary to success. 

In the third place, there is persistency. This 
is not needed in a good many cases, because 
your courtesy gets you a hearing quickly and 
you win out. Sometimes, however, it takes 
many journeys before your courtesy gets a 





chance. Persistency counts here, because it 
keeps you from becoming discouraged. Wind 
is what counts in a foot race, and in the busi- 
ness race persistency may be said to take the 
place of wind. These three are simple, old- 
fashioned elements, yet they win more busi- 
ness than all the new-fangled notions put to- 
gether. The agent who is possessed of knowl- 
edge, courtesy and persistency, is sure to give 
a good account of himself, and in the long run 
will win many more victories than the spectac- 
ular man. 


st SF SF 
MAN WITHOUT A POLICY. 
The Security Agent, published by the Se- 
curity Mutual Life of Binghamton, thus writes 
of “The Man Without a Policy”: 


“The Rev. Edward Everett Hale, D. D., of 
Boston, and the world—for he is such a man 
as Beecher was, who belonged to, liyed for, 
and was loved by everybody, once wrote a 
book entitled ‘The Man Without a Country,’ 
which most of our agents and policyholders 
have doubtless read. The hero, who was a 
soldier, having been guilty of a breach of mili 
tary discipline, had his name expunged from 
the records of the army and was condemned to 
the added punishment of never being allowed 
to see, read or hear of his native land. Before 
papers, that were liberally provided, were 
given him, all references to his country were 
cut from their columns. If, by chance, he saw 
a map he found only a hole where his native 
land should be thereon. No conversation by 
him with others relative to his home was ever 
permitted. Only in his thoughts could home- 
sickness find expression, and as an expatriated 
man the old flag for which he had fought 
could never greet and gladden his eyes. 

” OK om 

“The man without a policy is treated far 
differently and more humanely. He is con 
stantly reminded of the policy of life insurance 
he has not, but should have. Instead of re- 
moving every allusion to the policy and his 
duty regarding its possession from eye and ear, 
he is ever being told and shown his duty. The 
and 


highways byways of the world are 
thronged with evangelists whose mission is to 
keep the man without a policy ever in touch 


with his sin of omission. The daily papers 
hold the matter before him; the mails are ever 
bringing to him reminders that the goods are 
ready for delivery at his call if he has not 
waited too long. During his waking hours 
duty is importuning him to action, and if his 
dreams are not punctuated by the appeals to 
his reason and common sense, he must be a 
sound sleeper. 
* * * 

“The man without a policy must be a man 
without a working memory; he must be devoid 
of much thought about the comfort of his wife 
and children if he is called to die first; he 
must be a man whose ideas of duty toward his 
dependent family are less forceful than his de- 
sire for self-gratification; in a marked degree 
he must be oblivious of the fact that his re- 
fusal to insure sets him apart from the great 
majority of far-sighted successful men of af- 
fairs everywhere; he voluntarily places himself 
on the side of the improvident and criminal 
failures who mar modern civilization and make 
up the refuse and rejected in life. 

* * * 


“The business man of to-day whose health 
enables him to insure, but who makes the ‘great 
refusal’ and will not have a policy on his life, 
lives, moves and has. his being in an atmos- 
phere of kindly benevolence, he fails to rightly 
inhale; his mental lungs are diseased and he 
is in a more lamentable state than was ‘the 
man without a country;’ he is a man to be 
pitied because his neglect or stubbornness 
keeps his family endangered. He needs re- 
forming; to be made over; to get a correct 
view of his duty; above all, he needs to be in- 
sured. If any reader of Security Agent knows 
such a man, keep on his trail, let him not es- 
cape, and when his application is secured and 
he is released from his exile as an insurance 
expatriate, be sure both agent and insured will 
have performed a good deed, and the man who 
is no longer without a policy will have a new 
respect for himself.” 


2 KS SK 
W. P. Payne of Nashville has been ap- 
pointed general agent of the Mutual Life of 
Illinois for Tennessee. 
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OLDEST LIFE COMPANY. 

The Equitable Life News, in speaking of the 
early history of life insurance in the United 
States, says: 

“The old Equitable of London was the first 
company in Europe to adopt scientific prin- 
ciples, and it has demonstrated their cor- 
rectness by its successful experience of nearly 
a century and a half. Many improvements 
have been made in the application of these 
principles, but the principles themselves 
furnish a fixed foundation, upon which is based 
the practice of all the best companies of the 
present day. 

“Of these the American companies have 
shown the greatest progress, notably the 
Equitable Life Assurance Society of the 
United States. But the Equitable is one of the 
younger companies. The most prominent pred- 
ecessors of the Equitable of the United States 
were the— 


CB Se ae! 2 erererre 1843 
Mutual Benefit (of New Jersey)....... 1845 
SEE ROE EE i Sew icatandeces vawes 1845 
Gonnecticut Mutual |............s.0.000. 1846 
Penn Mutual (of Pennsylvania)........ 1847 
Be ee | ee ee ee 1850 


“Of these, the leading companies were the 
Mutual and the Connecticut Mutual. For a 
time the Connecticut Mutual was a keen rival 
of the Mutual, even surpassing it for a single 
year. These, and the other American com- 
panies, followed for a time the models set for 
them by the British companies, and no very 
important reforms were introduced until after 
the organization of the Equitable of the United 
States. That company was destined to revo- 
lutionize the business, and hence its organiza- 
tion marks an epoch in the history of life as- 
surance. 

“Tt is generally supposed that the old Euit- 
able of London is the oldest existing company 
that has been continuously in business until 
the present time. But this is not so. 

“In 1759 the Presbyterian Synod of New 
York and Philadelphia procured a charter 
from the proprietary government of Penn- 
sylvania for a ‘Co-operation for the Relief of 
Poor and Distressed Ministers, and of the 
Poor and Distressed Widows and Children of 
Presbyyterian Ministers. The name of this 
company has been changed more than once, 
but it is now known as The Presbyterian Min- 
isters’ Fund, and still transacts business in 
New York, Pennylvania, New Jersey and 





Ohio. It, therefore, appears to be the oldest 
assurance company in the world, ante- 
dating the old Equitable of London by about 
three years.” 
ss 2 SH 


LIFE NOTES 


Charles Skene, for a long time superintend- 
ent of the Metropolitan at Toledo, has been 
ordered to one of the Illinois districts. 


S. G. Teiter has been appointed special seen 
for the Mutual Life at Dayton, O., and will 
have his headquarters at that company’s offi- 
ces in the Reibold building. 


A new department has been planned by the 
Postmen’s National Association for the pur- 
pose of insuring the lives of letter carriers. 
The retirement feature will be an important 
feature of this new plan, and carfiers will be 
allowed to retire upon $500 at the end of 
thirty years of service or sixty-two years of 
age. 





JOHN C. LANPHIER, 


Attorney at Law, 
514 EAST ADAMS ST., SPRINGFIELD, ILL. 


Special attention to insurance law and business 
with the insurance departments of 
Illinois and adjoining States. 








SUMMER OUTINGS FOR 1903. 


If you contemplate a trip to any of the 
health and pleasure resorts of the Adiron- 
dacks, the St. Lawrence River, the White 
Mountains, the Green Hills of Vermont, 
the Berkshire Hills, New England Coast, 
or the Atlantic Seashore, and desire to 
see Niagara Falls on your way, send 
for a copy of Vacation Tours, a beauti- 
fully illustrated booklet, to be issued by 
the Michigan Central. “The Niagara 
Falls Route,” which will be ready for 
distribution about May 1. It will con- 
tain information of value to the intending 
tourist, and may assist you in perfecting 
your arrangements for the summer. It 
will be sent to any address upon receipt 
of two cents’ postage by O. W. Ruggles, 
G. P. & T, A., Chicago. 
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ARE YOU LOCATED RIGHT?» 


What has been accomplished by 
the agents of the 


EQUITABLE LIFE OF IOWA 


during the past decade is a matter 
of record. Better look up the 
figures of its growth during the 
past ten years and ask “the reason 
why.’”’ 

Three or four agencies open in 
Indiana and Illinois where there is 
a nice business established. Con- 
tract direct with Home Office. 
Good renewal interest. Annual 
dividends. Satisfactory refer- 
ences will be required. Address, 


CHARLES SCHERMERHORN, 


Traveling Agent, 
SPRINGFIELD, ILL. 





New England Mutual Life Insarance Co. 
BOSTON, MASS. 


Splendid ey | now open. New policies and 
low premium rates. ‘or agency contracts address 


H. F. McNUTT, Cen. Agt., 
407-408 Hew EnglandBidg., CLEVELAND, OHIO. 





A CAPABLE MAN 


Can obtain some excellent outside territory in 
Illinois or Wisconsin for 


THE PROVIDENT SAVINGS LIFE of New York 
E, W. SCOTT, President. 


H. E. MARSHALL, Supt. Northwestern Dept., 
1301-6 Monadnock Bldg., Chicago. 
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S. H. RHODES, Prest.: 


ment Policies. 


— Gd3LNYVM — 





The John Hancock Matual Lite Insarance Company 


OF BOSTON, MASS. 
ROLAND O. LAMB, Vice-Prest. ; 


WALTON L. CROCKER, Sec’y. 





Issues the most desirable forms of Life, Endowment, Term and Install- 
Annual Dividends. 


Cash and Paid Up Values. 


The Most Liberal Conditions of Any Policy in the Market. 
See Our Policies and Terms Before Engaging Elsewhere. 


EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 


ROBERT K. EATON, Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL, State Agent for Ohio and West Virginia, Board of Trade Building, 


Columbus, Ohio. 














PRODUCING AGENTS WANTED 











To sell the most comprehensive line of Investment, Endowment and Protection Contracts ever 


SMe 


Ac 


ENDURING AS 
PYRAMIDS 


ay 


Assets $1,000,000. 


THER. 





- Handle what the Public Like, Want and Buy. 
AGENTS FIND IT SO. VIRGIN TERRITORY IN TWENTY-THREE STATES. PROMOTION AWAITS GOOD MEN. 


Cc. C. OTIS, Hammond aitg.. Detroit, Mich., 


presented to the American Public. 


TO MAKE MONEY 


STOP—THINK 





This is worthy of more than a passing thought. 


OUR 


INVESTIGATE 


THEN WRITE 


THE NATIONAL LIFE & TRUST oc M9 


P. M. STARNES, 
President. 


Des Moines, lowa. 





,» Milwaukee, 





"aan. M. SYLVESTER, Agency Director, 


Tacoma Bidg., Chicago, I 


Central Dept., 
MORRIS & McDONALD, Suite 102-4 Todd Bidg., Loutsvitte, Ky 


Managers for Kentucky. 


MAYO & ROBINSON,Nashville, Tenn., Managers for Tennessee. 
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RIGHT TO THE POINT. 


Our Manual for Fire Insurance Agents, 
“Right to the Point,” is the best instruct- 
ive book on the market. It gives in a 
clear, condensed way, that instruction 
which is regarded as essential for every 
fire insurance agent to know, besides con- 
taining explanations of the technical terms 
and such rules, forms and methods as are 
pertinent to the business. It treats of the 
relations between thaagent>and.the.com- 
pany and between the agent and the as- 
sured. Quantity prices on_ application. 
Single copies bound in art linen covers, 
50 cents. 

Tue WesTeRN UNDERWRITER COMPANY, 

Cincinnati-Chicago. 








DWELLING HOUSE INVENTORIES. 


No more effectual advertising medium 
can be used by companies and agents 
than a distribution of our dwelling house 
inventories. Made up in three sizes. 
Form 610 for owners of considerable per- 
sonal property is both artistically bound 
and printed. Form 614 is for a moder- 
ate-sized household. Form 612 is for 
small flats and cottages and gives the 
solicitor an excellent chance to introduce 
the subject. Send 25 cents for a sample 
set. Your advertising card printed free 
on quantities of 100 or over. 

Tue WESTERN UNDERWRITER CoMPANY, 
413 Vine St., 164 La Salle St, 

Cincinnati. Chicago. 
Tel. M. 2077. Tel. M. 20914. 











INSURANCE LAWYERS. 
White, Johnson, McCaslin & Cannon, 


Counselors at Law, 
1416 to 1421 Williamson Bidg., Cleveland. O 








SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE, 





CRANE, NORRIS & DREW, 
Attorneys and Counselors, 
1003-1009 Michigan Trust Co. Bldg., Grand Rapids, Mich. 
Special Attention given to Insurance Litigation. 





£.3. Paxton, J.W.Warrington, T.B.Paxton Jr., G.H.Warrington 


PAXTON & WARRINGTON, 
Sey and Counselors at Law, 
Umrrzp Baxx B Crncrrmati, OmI0. 
Bpecial Attent Attention to Insurance Law. 





CORBIN & COLE, 
Attorneys at Law, 
$16 Hammonp BuILpine, DETROIT, MICHIGAN. 
Fire, life and casualty insurance litigation given 
special attention. 


LOCAL AGENTS. 
B. T. MARSHALL & CO., 


Fire Insurance, 
470 Calumet Bldg. 189 LaSalle St., Chicago. 
Facilities for placing large lines on ail Classes of insure 
apie property. 


























WHEN YOU WANT 
INSURANCE SUPPLIES. 
And 
Here’s a FEW of the articles we handle: 


POLICY LABELS—PFest of quality and workmanship. 
——————= Send for folder and samples. 


CUSTOMERS’ EXPIRATION BOOKS—A good assort- 
ment of good 
material, from 15 cents to $2.00 each. 


LOCAL AGTS.’ EXPIRATION REGISTER—A A cracker: 
uled 
for 250 expirations per month. Has oeuttie marginal 
index tabs, and constructed to meet rough usage. 
Price $2.25. Express charges prepaid. Send for 
sample page. 


THESE ARE NOT ee Qe! supplies we are abie to fur- 
__ h you with, and our illustrated 
catalogue, which Ps tre for the ‘asking, will tell you 
something that we have not room for here. 








“‘A satisfied customer to-day 
is a new sale to-morrow.” 


THE WESTERN UNDERWRITER CO. 
164 La Salle Street 
CHICACO. 





0. M. STAFFORD, Goss & C0., 
BroapDWaY AND WILLSON A VENUES, C LEVELAND, O} 
The largest Agency in Seems. Py omny Ponty large eal 
im “? 
Branch Offices: Sounteus ‘Office. Century Bldg. 


FRED P. THOMAS & CO., 


General In-urance, 
RD BurLpine, No 53 Evcuip AVE.,CLEVELAND, O 
Special Facilities for placing large lines in best English 
and American Companies. Correspondence solicited. 


EVARTS, TREMAINE & CO., 
General Insurance, 
805-7 WILLIAMSON BLDG., ~ CLIVELAND, OHIO. 


Faciities for placing large lines unsurpassed. 
COKRESPONDENCE SOLICITED. 











“THE OHIO COMPANY.” 


The Bankers Surety Company 


Willlamson Building, CLEVELAND, OHIO. 


CAPITAL - $500,000.06 FULLY PAID. 
BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 

$200,000 DEPOSITED WITH INSURANCE COMMISSIONER 


WANTED. 


State, District «« City Managers 


to handle two solicitors (1 man and 1 woman) 
for each 1,000 population, for the 


Mothers’ Birthday Club of America. 


It is a philanthropic organization which makes a 
Birthday Gift of from $200 to $500 to members 
(married women) on their giving birth to a living 
child. Liberal Commissions. Write with refer- 


ences, 
MOTHERS’ BIRTHDAY CLUB, 
100 Boylston Street, Bost 





—THE— 1903 


Westera Mutual 


FIRE INSURANCE Co. 
, OF URBANA, O. 


WRITES OHIO BUSINESS ONLY. 


Fifty-Seven Years Continuous and Successful Operation. 





W.R. ROSS, President. C. A. ROSS, Secretary, 


E. T. O’KANE, Special Agent. 


The Ohio Mutual 


Fire Insurance Company 
SALEM, OHIO. 
THE TWENTY-SIX YEAR RECORD. 
Increase of Assets from $50,000 to $733,998.00 
Increase of Insurance from $300,000 to $5,405,294.00 





Fire Losses Paid, - - + $752,842.39 
Net Cash Surplus, - - - $51,085.61 
Ohio Business Only. 

J. AMBLER, 


J. R. VERNON, 
President 





CHARTERED 1861. 


Richland 


Mutual Insurance Company, 
MANSFIELD, OHIO. 


DIRECTORS: 
N. S. Reed, J. W, Jenner, re W. Cockley, 
8. A. Jennings, G. A. Clugston, A. c. Cummins, 
H. R. Smith, H. C. Hedges, JA A. Rigby. 
Assets, $1,600,000.00. 
H, R. SMITH, Prest. R. SMITH, Secy. 





J. W. Waener, Pres. J. M. Cook, Sec'y. 
INCORPORATED 1873. 


THE MANSFIELD 


MUTUAL FIRE INSURANCE CO, 


OF MANSFIBLD, OHIO 
Insurance - - - - « $4,060,000 
Premium Notes - - - 535,000 

AN AGENCY COMPANY. 
BUSINESS CONFINED TO OHIO. 











VEST POCKET TICKLER. 


Our Form 530, size 5%x2% inches, is 
a vestpocket expiration register, contain- 
ing maximum information in minimum 
space. Contains 26 pages with the fol- 
lowing data: Name and location, com- 
pany, No. of policy, amount, rate, pre- 
mium and expiration. Has double rul- 
ing, which permits insertion of special 
data or memoranda. Bound in flexible 
leather and good linen stock. Invaluable 
to the agent or broker. We will send 
you this “Multum in Parvo” (much in 
little) expiration register for 25 cents. 

£ you use insurance records of any 
kind you should write in for our catalog. 
Illustrative and descriptive. Our goods 
are recognized by the insurance frater- 
nity as being the “standard of excellence.” 

Tue WESTERN UNDERWRITER COMPANY, 
413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 

















THE SPRINGFIELD UNDERWRITERS 


MUTUAL FIRE INS. CO. 
SPRINGFIELD, O. 


LARGE | conmissions10 aaents | MEAN 


Agents wanted in every Ohio County seat. Surplus lines solicited. 


Write for folder “Profit Sharing in Fire Insurance.” 





FiRE AND TORNADO INSURANCE. 


J Miieee, Bp 


(nsmmnce Company, 


CHICAGO BRANCH, 184 LA SALLE STREET. 
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